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PART |I. FINANCIAL INFORMATION
Item 1. Financial Statements
PFIZER INC. AND SUBSIDIARY COMPANIES
CONDENSED CONSOLIDATED STATEMENT OF INCOME

(UNAUDITED)
Three Months Ended Nine Months Ended
Sept. 26, Sept. 28, Sept. 26, Sept. 28,
(millions of dollars, except per common share data) 2004 2003 2004 2003
REVENUES ...ttt b et r e sr e bt ae e s e e e b e b e naeennen $ 12831 $ 12,348 $ 37593 $ 30,754
Costs and expenses:
€08t OF SAEEM ..ottt ettt 1,640 3,285 5,185 6,323
Selling, informational and administrative expenses™ .............co.oeveeveeuseeeseeesseesseseesons 4,036 3,994 12,227 10,479
Research and devel opment EXPENSES™Y ...........cuuveeveeeeeeeieseee e ssssenes 1,888 1,869 5,356 5,080
Amortization of intangible aSSets.........cocevverrineieneeeree 843 613 2,496 1,189
Merger-related in-process research and development charges... . - (87) 955 5,043
MEIQEr-TE GO COSES...euveuirriririereeirieeeeste e see e e se e e s e se e te e se e s e sse e stesaeseste e esessesessenenne 190 303 726 680
Other (iNCOME)/AEUCIONSNEL ........ccuereeeeieeeierieerie st 283 (118) 140 (339)
Income from continuing operations before provision for taxes on income, minority
interests and cumulative effect of change in accounting prinCiples ..........ccoooveeeierenene 3,951 2,489 10,508 2,299
Provision for taxeS 0N INCOME ... s 650 250 2,040 1,281
MINOTTLY INTEIESES ... s 3 2 7 1
Income from continuing operations before cumulative effect of changein
BCCOUNEING PIINCIPIES. ...ttt 3,298 2,237 8,461 1,017
Discontinued operations:
Income/(loss) from operations of discontinued businesses and product lines-net of tax . 3 2 27 36
Gains on sales of discontinued businesses and product lines-net of taX............ccccceeeneneee 46 - 418 2,285
Discontinued OpErationS-NEL OF t8X ........cccorueeeiririeieieirrie et 43 (2) 75 2,321
Income before cumulative effect of change in accounting prinCiples.........cccoceeeevenncnenne. 3,341 2,235 8,536 3,338
Cumulative effect of change in accounting principles-net of taX .........c.cccvvvvvvnrnneenns - - - (30
NEL INCOME ...t es $ 3341 $ 2,235 $ 8536 $ 3,308
Earnings per common share - Basic:
Income from continuing operations before cumulative effect of changein
BCCOUNEING PIINCIPIES. ...ttt $ 4% .29 $ 112 $ 14
Discontinued operations:
Income/(loss) from operations of discontinued businesses and product lines-
NEE OF 18X ..ottt - - - -
Gains on sales of discontinued businesses and product lines-net of tax..........c.c.cc.... .01 -- .01 .33
Discontinued OperationS-NEt Of t8X .........cccorrieiirinriiee e .01 - .01 .33
Income before cumulative effect of change in accounting principles ... " 45 29 113 A7
Cumulative effect of change in accounting principles-net of taX .........ccccveeveeererenenieens -- -- -- --
NELTNCOME ... s $ 45 3 .29 $ 113 $ A7
Earnings per common share - Diluted:
Income from continuing operations before cumulative effect of changein
BCCOUNEING PIINCIPIES. ...ttt be bbb s $ 43 % .29 $ 111 $ A4
Discontinued operations:
Income/(loss) from operations of discontinued businesses and product lines-
TIEE OF TAX 1.1ttt - - - -
Gains on sales of discontinued businesses and product lines-net of tax.. .01 - .01 .32
Discontinued operations-Net Of taX .........cccovveeeinrneerreeesese e .01 - .01 .32
Income before cumulative effect of change in accounting principles ... 44 29 112 46
Cumulative effect of change in accounting principles-net of tax....... . - - - -
NEEINCOME ...ttt ettt b bbbt et b bbbt e e s s et ne b ebetene $ 4% .29 $ 112 $ .46
Weighted average shares used to calculate earnings per common share:
BSIC.. ettt b et b e Rt bRt et b e ae b e e a et ne e e e e 7,500.8 7,710.7 7,553.7 7,088.5
DITULEO. ... 7,568.7 7,791.2 7,641.8 7,160.7
Cash dividends paid per common share $ 17 0 $ 15 $ 51 % 45

@ Exclusive of amortization of intangible assets, except as disclosed in Note 7B, Goodwill and Intangible Assets: Intangible Assets

See accompanying Notes to Condensed Consolidated Financial Statements.
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PFIZER INC. AND SUBISIDARY COMPANIES
CONDENSED CONSOLIDATED BALANCE SHEET

(UNAUDITED)
Sept. 26, Dec. 31,
(millions of dollars) 2004* 2003**
ASSETS

Current Assets
Cash and Cash EQUIVAIENES............cccueueucieeieieeeee ettt bbb bbb e $ 1864 $ 1520
ShOrt-terM INVESIMENES ...ttt bbb e b e 16,814 10,432
Accounts receivable, less allowance for doubtful accounts: $190 and $185 .................... 9,216 8,636
ShOM-TEIM LOANS. ...ttt et ettt s b e bt saeneebens 597 391
F 1Y g1 0] (=SOSR 6,295 5,699
Prepaid expenses, taxes and OthEr .........c.cieierrnene e e 3,958 2,758
Assets of discontinued businesses and product lines held for sale.........ccccocvvvveececenennen, 313 1,241
TOtAl CUMTENE BSSELS ...t bbb bt 39,057 30,677
Long-term investments and |0@NS.........cccvvreieeeererere s nen 4,216 6,142
Property, plant and equipment, less accumulated depreciation: $8,012 and $6,916............. 17,477 18,156
L7070 11 SRS 23,385 22,265
| dentifiable intangible assets, less accumulated amortization............cccoceeevereeeeneciene e, 33,291 35,591
Other assets, deferred taxes and deferred Charges..........ooveeeee e 4,803 3,944
TOLAl BSSELS....eiveeeeiitiieerie ettt e et sttt neneeee $ 122229 $ 116,775

LIABILITIESAND SHAREHOLDERS EQUITY
Current Liabilities

Short-term borrowings, including current portion of long-term debt: $914 and $726...... $ 10,858 $ 8,818
ACCOUNES PAYADIE......ceeeeee et s sr et re s reere e neeneenes 2,329 2,587
(DAY 0 (=00 S 7= V7= o] = 3 1,300
INCOME taXES PAYBDIE......c.eeie it et re e e e e e e e 3,575 1,910
Accrued compensation and related itEMS..........coovveveieeeere e s 1,835 1,740
Accrued litigation SEtIEMENES..........eceeceeierere e 279 1,402
Other current HabilITIES ........ccoireiee et 6,249 5,850
Liabilities of discontinued businesses and product lines held for sale............ccoceieveeene 111 302
Total current lHabilitieS. ........ooiiiieeee e 25,239 23,909
[0 B 1= 10 10 L= o) SRS 7,956 5,755
Pension benefit ObligationsS..........ceveererire e 2,702 2,858
Postretirement benefit 0bligationS .........cccvvireeere e 1,441 1,451
Deferred taXxeS 0N IMNCOITIE ........ociirieieie ettt st st se et e et e sbeseenens 11,962 13,012
Other NONCUITENt l1aDIlITIES .....c.eiieeeirie e e 4,546 4,413
TOtal HADHTTIES ....cviieieeeee et 53,846 51,398
Shareholders' Equity
PrEferred SLOCK ......ooue ittt bbbt e b e b e e b e e 200 219
(©0]1 010070 0 R (o QUSRS 437 435
Additional paid-in CaPItal..........ccooiiiiiiiee e e 67,059 66,396
RELAINE BAIMINGS. ... e cueeieeiee ettt et b et et e e e et e b b sae e e e e enbeee 35,347 29,382
Accumulated other COMPreNENSIVE EXPENSE .......cruereeie ettt eteeiee e see e saesre s e e seeeas 799 195
Employee benefit trust, at fair VAaIUE .......ccccvvveeeecesesese e (1,338) (1,898)
LIS S 01V (oo GRS (34,121) (29,352)
Total sharehOlders EQUILY .......cceeeeieererire s 68,383 65,377
Total liabilities and shareholders eQUILY .........ccccecevvereieieneeseseec e $ 122,229 $ 116,775

*  Unaudited.
** Condensed from audited financial statements.

See accompanying Notes to Condensed Financial Statements.



PFIZER INC. AND SUBSIDIARY COMPANIES
CONDENSED CONSOLIDATED STATEMENT OF CASH FLOWS

(UNAUDITED)
Nine Months Ended
(millions of dollars) Sept. 26, Sept. 28,
2004 2003
Operating Activities:.
INEL INCOME ...ttt R sttt R R n s s et s $ 8536 $ 3,308
Adjustments to reconcile net income to net cash provided by continuing operating activities:
Cumulative effect of changein accounting PriNCIPIES ..........oouiiiiirire e -- 30
Income from operations of discontinued businesses and product lines. . 27 (36)
Depreciation and amortiZation...........c.eeerereereneeseresesee e " 3,782 2,303
Merger-related in-process research and development charges... 955 5,043
Charge for fair value mark-up of acquired inventory.............. . - 1,670
DEFEITEO TAXES. ...ttt ettt ettt h ettt e st b e b e st b e e eb e seeae e e e e eh e oA eseeb e R e e b e e eheeE e eEehe e b e e e be et e st eb e b ebere et ebeseeneanan (471) (155)
(48) (3,1412)
- (87)
. 479 (306)
Changes in assets and liabilities (net of businesses acquired and divested) .........c.ccoeereinenrieneiereeee s (2,856) (1,300)
Net cash provided by continuing OPErating CHIVITIES .........coueiruiririieeeeere e 10,350 7,329
Investing Activities:
Purchases of property, plant @nd EQUIPMENT ..ottt (1,526) (1,862)
Purchases of short-term investments............ccccoeeveeenne. (11,369) (10,455)
Proceeds from redemptions of short-term investments 6,427 10,029
Purchases of long-term investments..........ccccccvveevevenene . (1,132) (1,240)
Proceeds from sales Of 10NG-termM INVESIMENES...........coiiiiiiieieeree ettt 1,432 351
PUIChESES Of OLNEr @SSELS ...ttt be bbb e b e bt esb et besee st enan (613) (425)
Proceeds from sales of other assets............... 267 226
Acquisition of businesses, net of cash acquired .......... (1,443) --
Proceeds from the sales of businesses and product lines..............c........ 1,192 5,600
Cash and cash equivalents acquired through acquisition of Pharmacia. . - 1,789
Other INVESHING GCHIVITIES.......eeeiireeiete ettt eea e et b e b e bt b e e e b e seeheebeee e st e benesbe b ese st e e eneees 32 (74)
Net cash (used in)/provided by iNVESHING CHIVITIES........c.ovuiviiirieieicieee e (6,733) 3,939
Financing Activities:
INCrease in ShOrt-tErM DOMTOWINGS-NEL ......cciiieirieieteeeese ettt e st sae e te e eseste e e sesesesseneeteseenestesensessenensens 2,094 814
Principal payments on short-term borrowings... (238) (280)
Proceeds from issuances of long-term debt.... . 2,592 600
Principal payments 0n 10NG-tErM DL ...........cuiiiiiieeiirr ettt (29) (436)
Proceeds from COMMON SLOCK ISSUBNCES .......c..euerueirtereeiisteesiestetesee et seeie e e s be e s e esesbe e sbesee e s be e ssessesesbesee st ebeseeneanan 53 73
Purchases of common stock.................... . (4,787) (9,873)
Cashdividends paid..........cccccovvrenene . (3,821) (3,276)
Stock option transactions and other 856 854
Net cash USEd iN FINANCING BCHVITIES......cucciiieieiicireee et s s et e sa e et e sae e etesaeseesenensennnneee (3,280) (11,524)
Net cash provided by discontinued operations.............cc.ccceeeene -- 14
Effect of exchange-rate changes on cash and cash equivalents. 7 (26)
Net increase/(decrease) in cash and cash equivalents.............. . 344 (268)
Cash and cash equivalents at beginning Of PEITOU ..........ociririeiirerere et 1,520 1,878
Cash and cash equivalents at €nNd Of PO .........cciiiriririiieieee ettt ettt e e b banea $ 1864 $ 1,610
Supplemental Cash Flow Information:
Cash paid during the period for:
INCOME LAXES. ...ttt s e e e e ettt ns $ 2374 % 2,108
INEEIESE ...ttt bbbt E AR b bR R R Rttt 312 235
Non-cash transaction:
Acquisition of Pharmacia, net Of tranSaCtion COSES .........ccuriueuiiririeieiireieies st $ - $ 55872

See accompanying Notes to Condensed Financial Statements.



PFIZER INC. AND SUBSIDIARY COMPANIES
NOTES TO CONDENSED CONSOLIDATED FINANCIAL STATEMENTS
(UNAUDITED)

Note 1: Basis of Presentation

We prepared the condensed consolidated financial statements following the requirements of the Securities and Exchange
Commission (SEC) for interim reporting. As permitted under those rules, certain footnotes or other financial information that
are normally required by accounting principles generally accepted in the United States of America (GAAP) can be condensed
or omitted. Balance sheet amounts and operating results for subsidiaries operating outside the U.S. are as of and for the three-
month and nine-month periods ended August 22, 2004 and August 24, 2003.

We have made certain reclassifications to the 2003 condensed consolidated financial statementsto conform to the 2004
presentation. These reclassifications include the results of operations, the assets and liabilities held for sale and cash flows
related to certain businesses and product lines reported as discontinued operations during the three-month and nine-month
periods ended September 26, 2004 - See Note 13, " Discontinued Operations.” Amortization of intangible assets (relating
primarily to intangible assets acquired in connection with the acquisition of Pharmacia) previously included in Other
(income)/deductions-net is now presented in Amortization of intangible assets in the Statement of Income. Copromotion
charges and payments for intellectual property rights previoudly included in Other (income)/deductions-net are now presented
in Research and devel opment expenses in the Statement of Income.

We are responsible for the unaudited financial statements included in this document. The financial statementsinclude all
normal and recurring adjustments that are considered necessary for the fair presentation of our financial position and
operating resullts.

Revenues, expenses, assets and liabilities can vary during each quarter of the year. Therefore, the results and trends in these
interim financial statements may not be representative of those for the full year.

Theinformation included in this Quarterly Report on Form 10-Q should be read in conjunction with the consolidated
financial statements and accompanying notes included in Pfizer's Annual Report on Form 10-K for the year ended
December 31, 2003.

On April 16, 2003, we completed our acquisition of Pharmacia Corporation (Pharmacia) in a stock-for-stock transaction
accounted for under the purchase method of accounting - See Note 3, "Pharmacia Acquisition." Starting at the date of
acquisition, April 16, 2003, the Pharmacia assets acquired and liabilities assumed were recorded at their respective fair values
and our results of operations include Pharmacia's product sales and expenses from the acquisition date. Therefore, our
operating results for the first nine months of 2004 reflect the impact of the acquisition of Pharmacia as compared to the first
nine months of 2003, which reflect the impact of the acquisition of Pharmacia from April 16, 2003.

In accordance with Statement of Financial Accounting Standards (SFAS) No. 123, Accounting for Sock-Based
Compensation, we elected to account for our stock-based compensation under Accounting Principles Board Opinion (APB)
No. 25, Accounting for Sock Issued to Employees. The exercise price of stock options granted equal s the market price on the
date of grant. There is no recorded expense related to grants of stock options.

The weighted-average fair value per stock option granted was $6.33 for the three months ended September 26, 2004, $8.46
for the three months ended September 28, 2003, $6.88 for the nine months ended September 26, 2004 and $7.35 for the nine
months ended September 28, 2003. We estimated the fair values, as required under GAAP, using the Black-Scholes option-
pricing model, modified for dividends and using the assumptions below. In the first quarter of 2004, we changed our method
of estimating expected stock price volatility to reflect market-based inputs under emerging stock option valuation
considerations. The Black-Scholes model is a trading option-pricing model that neither considers the non-traded nature of
employee stock options, nor considers the restrictions on trading, the lack of transferability or the ability of employeesto
forfeit the options prior to expiry. If the model adequately permitted considerations of the unique characteristics of employee
stock options, the resulting estimate of the fair value of the stock options could be different.



PFIZER INC. AND SUBSIDIARY COMPANIES
NOTES TO CONDENSED CONSOLIDATED FINANCIAL STATEMENTS
(UNAUDITED)

Three Months Ended  Nine Months Ended
Sept. 26, Sept. 28,  Sept. 26,  Sept. 28,

2004 2003 2004 2003
Expected dividend yield 2.98% 2.81% 2.90% 3.15%
Risk-free interest rate 3.36% 3.27% 3.32% 2.75%
Expected stock price volatility 22.88%  33.08% 22.15%  33.05%
Expected term until exercise (years) 5.64 5.46 5.75 5.58

The following table summarizes our results for the three-month and nine-month periods ended September 26, 2004 and
September 28, 2003 as if we had recorded compensation expense for the options grants:

Three Months Ended Nine Months Ended
Sept. 26, Sept. 28, Sept. 26, Sept. 28,
(millions of dollars, except per common share data) 2004 2003 2004 2003
Net income available to common shareholders used in the
calculation of basic earnings per common share:
As reported under GAAP* $ 3340 $ 2234 $ 8532 $ 3,306
Compensation expense (148) (143) (421) (394)
Pro forma $ 3192 $ 2,091 $ 8111 $ 2912
Basic earnings per common share:
Asreported under GAAP* $ 45 3 .29 $ 113 $ 47
Compensation expense (.02) (.02) (.06) (.06)
Pro forma $ 43 $ 27 $ 107 $ 41
Net income available to common shareholders used in the
calculation of diluted earnings per common share;
Asreported under GAAP* $ 3340 $ 2234 $ 8531 $ 3,306
Compensation expense (148) (143) (421) (394)
Pro forma $ 3192 $ 2,091 $ 8110 $ 2912
Diluted earnings per common share:
Asreported under GAAP* $ 44 $ .29 $ 112 $ 46
Compensation expense (.02) (.02) (.06) (.05)
Pro forma $ 42 $ 27 $ 106 $ 41

* Includes stock-based compensation expense, net of related tax effects, of $40 million for the nine months
ended September 26, 2004 and $28 million for the nine months ended September 28, 2003 ($0 and
$1 million of income for the three months ended September 26, 2004 and September 28, 2003, respectively).

Net income available to common shareholders used in the calculation of basic earnings per common share represents net
income reduced by preferred stock dividends-net of tax. Net income available to common shareholders used in the
calculation of diluted earnings per common share represents net income reduced by the incremental allocation of sharesto the
Employee Stock Ownership Plans (ESOPSs) acquired as part of the Pharmacia acquisition.

Note 2: Adoption of New Accounting Standards

On January 1, 2004, we adopted the provisions of FASB Interpretation No. 46R (FIN 46R), Consolidation of Variable
Interest Entities. FIN 46R replaces the same titled FIN 46 which was issued in January 2003. FIN 46R identifies when
entities must be consolidated with the financial statements of a company where the investorsin an entity do not have the
characteristics of a controlling financial interest or the entity does not have sufficient equity at risk for the entity to financeiits
activities without additional subordinated financial support. The adoption of FIN 46R did not have a material impact on our
consolidated financial statements.



PFIZER INC. AND SUBSIDIARY COMPANIES
NOTES TO CONDENSED CONSOLIDATED FINANCIAL STATEMENTS
(UNAUDITED)

Note 3: Pharmacia Acquisition

A. Description of Acquisition

On April 16, 2003, Pfizer acquired Pharmacia for a purchase price of $55,972 million, which included the i ssuance of
approximately 1.8 billion shares of Pfizer common stock, 180 million options on Pfizer common stock, six thousand shares
of Pfizer Series A convertible perpetual preferred stock (convertible into approximately 15.5 million shares of Pfizer
common stock) and vested share awards, as well as transaction costs.

The acquisition has been accounted for as a purchase business combination. Under the purchase method of accounting, the
assets acquired and liabilities assumed from Pharmacia are recorded at the date of acquisition, at their respective fair values.
The consolidated financial statements and reported results of operations of Pfizer issued after completion of the acquisition
reflect these values.

B. Allocation of Purchase Price

The purchase price allocation, which is considered final, is based on an estimate of the fair value of assets acquired and
ligbilities assumed.

(millions of dollars)

Book value of net assets acquired $ 8,795
Less: existing goodwill and other intangible assets 1,559
Tangible book value of net assets acquired 7,236
Remaining allocation:
Increase inventory to fair value 2,939
Increase long-term investmentsto fair value 40
Decrease property, plant and equipment to fair value (317)
Record in-process research and development charge 5,052
Record identifiable intangible assets 37,066
Increase long-term debt to fair value (370)
Increase benefit plan liabilities to fair value (1,471)
Decrease other net assetsto fair value (477)
Restructuring costs (2,182)
Tax adjustments (12,947)
Goodwill 21,403
Purchase price $ 55,972

Since our interim allocation in the fourth quarter of 2003, the significant revisions to our estimates relate primarily to fixed
assets ($756 million decrease), identifiable intangible assets ($155 million decrease) and tax adjustments ($645 million
decrease). In addition, we recorded an additional $604 million in restructuring charges as a component of the purchase price
allocation in 2004.

The more significant revisions to our estimates relating to our initial allocation of the purchase pricein the third quarter of
2003 include inventory ($1,331 million increase), fixed assets ($1,128 million decrease) identifiable intangible assets

(%560 million increase) and tax adjustments ($986 million decrease). In addition, we recorded an additional $1,415 millionin
restructuring charges.

All of these revisions reflect our greater understanding of Pharmacia net assets since the acquisition date.
Note 4: Esperion Therapeutics, Inc. Acquisition

On February 10, 2004, we completed the acquisition of all of the outstanding shares of Esperion Therapeutics, Inc.
(Esperion), a biopharmaceutical company, with no approved products, that is focused on the development of high-density-
lipoprotein (HDL) cholesterol-targeted therapies for the treatment of cardiovascular disease, for $1.3 billion in cash
(including transaction costs). The acquisition has been accounted for as a purchase business combination. The allocation of
the purchase price includes in-process research and development of $920 million, which was expensed, and goodwill of
$235 million, which has been allocated to our pharmaceutical segment. Neither of these items is deductible for tax purposes.



PFIZER INC. AND SUBSIDIARY COMPANIES
NOTES TO CONDENSED CONSOLIDATED FINANCIAL STATEMENTS
(UNAUDITED)

Note 5: Merger-Related Costs

We incurred the following merger-related costs primarily in connection with our acquisition of Pharmacia which was
completed on April 16, 2003:

Three Months Ended Nine Months Ended
Sept. 26,  Sept. 28, Sept. 26,  Sept. 28,
(millions of dollars) 2004 2003 2004 2003
Integration costs:
Pharmacia $ 106 $ 251 $ 348 $ 552
Other 7 2 19 23
Restructuring costs:
Pharmacia 77 54 354 106
Other - (4 5 (1)
Total merger-related costs - expensed $ 190 $ 303 $ 726 $ 680
Total merger-related costs - capitalized $ - $ 552 $ 599 $ 1,319

Integration costs represent external, incremental costs directly related to an acquisition, including expenditures for consulting
and systems integration when incurred.

In connection with the acquisition of Pharmacia, Pfizer management approved plans throughout 2003 and during the first
nine months of 2004 to restructure the operations of both legacy Pfizer and legacy Pharmaciato eliminate duplicative
facilities and reduce costs. The restructuring of our operations as aresult of our acquisition of Pharmaciais expected to
continue through 2005 and include severance, costs of vacating duplicative facilities, contract termination and other exit
costs. Total merger-related expenditures incurred during 2003-2005 are expected to be about $6.0 billion, on a pre-tax basis.

Restructuring Costs Associated with Legacy Pfizer and Legacy Pharmacia - Expensed

We have recorded restructuring costs associated with exiting certain activities of legacy Pfizer and legacy Pharmacia (from
April 16, 2004), including severance, costs of vacating duplicative facilities, contract termination and other costs. These costs
have been recorded as a charge to the results of operations and are included in Merger-related costs. The components of the
restructuring costs associated with the acquisition of Pharmacia, which were expensed, follow:

Provisions
Nine
Months Utilization

Ended Through Reserve*
Year Sept. 26, Sept. 26, Sept. 26,
(millions of dollars) 2003 2004 Total 2004 2004
Employee termination costs $ 140 $ 200 $ 341 % 249 $ 92
Asset impairments 21 122 143 143 --
Other 16 31 47 29 18
$ 177 $ 354 $ 531 % 121 $ 110

*Included in Other current liabilities.

Through September 26, 2004, Employee termination costs represent the approved reduction of the legacy Pfizer and legacy
Pharmacia (from April 16, 2004) work force by 3,023 people, mainly in corporate, manufacturing, distribution, sales and
research. We notified affected individuals and as of September 26, 2004, 2,413 employees were terminated. Asset
impairments primarily include charges to writedown property, plant and equipment. Other primarily includes costs to exit
certain activities of legacy Pfizer and legacy Pharmacia (from April 16, 2004).



PFIZER INC. AND SUBSIDIARY COMPANIES
NOTES TO CONDENSED CONSOLIDATED FINANCIAL STATEMENTS
(UNAUDITED)

Restructuring Costs Associated with Legacy Pharmacia - Capitalized

We have recorded, through April 15, 2004, $2,182 million of restructuring costs associated with employee terminations and
exiting certain activities of legacy Pharmacia. These costs are recognized as liabilities assumed in the purchase business
combination. Accordingly, the restructuring costsincurred in the first year after the acquisition are considered part of the
purchase price of Pharmacia and have been recorded as an increase to goodwill. These restructuring costs also include costs
associated with relocation. Future restructuring costs associated with legacy Pharmacia will be charged to the results of
operations. Changes to previous estimates of restructuring costs included as part of the purchase price allocation of
Pharmacia are recorded as a reduction to goodwill. The components of the restructuring costs capitalized as a cost of the
acquisition of Pharmacia follow:

Costs I ncurred

Nine

Months Utilization
Ended Through  Reserve*
Year  Sept. 26, Sept. 26,  Sept. 26,
(millions of dollars) 2003 2004 Tota 2004 2004
Employee termination costs $1,289 $ 253 $1542 $ 1456 $ 86
Other 289 346 635 489 146
$1578 $ 599 $2,177 $ 1945 $ 232

* Included in Other current liabilities.

Through September 26, 2004, Employee termination costs represent the approved reduction of the legacy Pharmacia work
force by 12,859 people, mainly in corporate, manufacturing, distribution, sales and research. We notified affected individuals
and as of September 26, 2004, 11,994 employees were terminated. Employee termination costs include accrued severance
benefits and costs associated with change-in-control provisions of certain Pharmacia employment contracts. Other includes
costs to exit certain activities of legacy Pharmacia, which through the third quarter of 2004 reflects an approximate

$500 million downward revision related to estimated exit costs.

Note 6: Inventories

The components of inventories follow:

Sept. 26, Dec. 31,

(millions of dollars) 2004 2003
Finished goods $ 2520 $ 2,198
Work-in-process 2,469 2,204
Raw materials and supplies 1,306 1,297
Total inventories $ 6295 $ 5699
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Note 7: Goodwill and Other Intangible Assets
A. Goodwill

The changes in the carrying amount of goodwill for the nine months ended September 26, 2004, by segment, follow:

Consumer  Animal

(millions of dollars) Pharmaceuticall Healthcare Hedth  Other Total
Balance, December 31, 2003 $ 19,487 $ 2615 $ 78 $ 85 $22,265
Pharmacia goodwill adjustments 811 155 (14) D 951
Other* 191 23 29 (74) 169
Balance, September 26, 2004 $ 20,489 $ 2,793 $ 93 $ 10 $23,385

*|ncludes additions from acquisitions (primarily Esperion), reclassifications to Assets of discontinued businesses and product
lines held for sale (including those subsequently sold) and the impact of foreign exchange.

Refer to Note 3B Pharmacia Acquisition: Allocation of Purchase Price for the primary factors impacting the Pharmacia
goodwill adjustments.

B. Intangible Assets

The components of identifiable intangible assets follow:

Gross Carrying Amount ~ Accumulated Amortization

Sept. 26, Dec. 31,  Sept. 26, Dec. 31,
(millions of dollars) 2004 2003 2004 2003
Amortized intangible assets:
Developed technology rights $ 31,793 $ 31566 $ (4,941) $ (2,364)
Trademarks 131 107 (84) (68)
Other 666 583 (192) (186)
Total amortized intangible assets 32,590 32,256 (5,216) (2,618)
Unamortized identifiable intangible assets:
Brands 5,310 5,305 - -
Trademarks 235 266 -- --
Other 372 382 - -
Total unamortized intangible assets 5,917 5,953 -- --
Total identifiable intangible assets $ 38507 $ 38209 $ (5216) $ (2,618)

Intangible assets, including devel oped technology rights, are substantially included in our Pharmaceutical segment. Total
amortization expense for finite-lived intangible assets was $859 million and $675 million for the three months ended
September 26, 2004 and September 28, 2003 and $2,549 million and $1,284 million for the nine months ended September 26,
2004 and September 28, 2003. Intangible assets that contribute to our ability to sell, manufacture, research, market and
distribute our products are included in Amortization of intangible assets as they benefit multiple business functions.
Intangible assets that are associated with a single function are included in Cost of sales, Selling, informational and
administrative expenses and Research and development expenses, as appropriate.

The annual amortization expense expected for the fiscal years 2004 through 2009 is expected to be $3,466 million in 2004,
$3,453 million in 2005, $3,364 million in 2006, $3,212 million in 2007, $2,693 million in 2008, and $2,472 million in 2009.
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PFIZER INC. AND SUBSIDIARY COMPANIES
NOTES TO CONDENSED CONSOLIDATED FINANCIAL STATEMENTS
(UNAUDITED)

Note 8: Financial Instruments

A. Long-Term Debt

In September 2004, we issued $1.0 billion of senior unsecured floating-rate notes at LIBOR, less anominal amount, with an
initial maturity of 13 months. The debt holders have the option after September to extend the term of the notes by one month,
each month, during the five year maximum term of the notes. In addition, the adjustment from LIBOR increases each
September by a nominal amount. The notes are callable by us at par plus accrued interest to date every six months, with thirty
days' notice.

We issued the following debt under a debt shelf registration statement filed with the SEC in November 2002;
In February 2004, we issued:

» $750 million senior unsecured notes, due February 2014, which pay interest semi-annually, beginning on
August 15, 2004, at arate of 4.5%; and

» $700 million senior unsecured notes, due March 2007, which pay interest semi-annually, beginning on
September 15, 2004, at arate of 2.5%.

In November 2004, we issued:

» $1.0hillion of senior unsecured floating rate notes, due November 2005, which pay interest quarterly,
beginning on February 4, 2005, at LIBOR, less a nominal amount.

B. Derivative Financial Instruments and Hedging Activities

During the first nine months of 2004, we entered into the following incremental or new derivative and hedging activities:
Foreign Exchange Risk

These foreign exchange derivatives serve to protect net income against the impact of the trandation into U.S. dollars of
certain foreign exchange denominated transactions:

Notional Amount

Financial Instrument Hedge Type Hedged Item (millions of dollars) Maturity Date
Forward contracts ~ Cash flow Euro available-for-sale investments $436 Through 2004
Forward contracts ~ Cash flow Swedish kronaintercompany loan 257 Through 2004
Swaps Fair value Euro available-for-sale investments 243 Mid-2006

In addition, forward contracts used to offset short-term foreign currency assets and liabilities were primarily for intercompany
transactions in euros, Japanese yen, Swedish krona and Australian dollars for the first nine months ended September 26,
2004.

Interest Rate Risk

These interest rate derivatives are employed to manage interest rate risk:

Notional Amount

Financial Instrument Hedge Type Hedged Item (millions of dollars) Maturity Date
Swaps Fairvalue  U.S. dollar fixed rate debt @ $750 2014
Swaps Fairvalue  U.S. dollar fixed rate debt @ 700 2007

@ Servesto reduce exposure to long-term U.S. dollar interest rates by effectively converting fixed rates associated with
long-term debt obligationsto floating rates.

There was no material ineffectivenessin any hedging relationship reported in earningsin the first nine months of 2004.
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NOTES TO CONDENSED CONSOLIDATED FINANCIAL STATEMENTS
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Note 9: Agreement to Settle Certain Outstanding Asbestos Claims

In September 2004, Pfizer Inc. and its wholly owned subsidiary, Quigley Company, Inc. ("Quigley"), (together, the
"companies") announced that they have taken steps which, subject to court approval and approval by claimants, will resolve
all pending and future claims against the companies in which claimants allege personal injury from exposure to Quigley
products containing asbestos, silica or mixed dust. Quigley was acquired by Pfizer in 1968 and sold small amounts of
products containing asbestos, silica or mixed dust until the early 1970s. We recorded a charge of $369 million before-tax
(%229 million after-tax) in the third quarter of 2004 in connection with these matters that is included in Other (income)/
deductions-net.

Quigley will fileaU.S. Bankruptcy Code Chapter 11 reorganization plan in the U.S. Bankruptcy Court for the Southern
District of New Y ork that must be approved by the Bankruptcy Court and the U.S. District Court for the Southern District of
New Y ork after receipt of the vote of 75 percent of the claimants. In connection with that filing, Pfizer has entered into
settlement agreements with lawyers representing more than 80 percent of the individuals with claims related to Quigley
products against Quigley and Pfizer that provide for atotal of $430 million in payments, of which $215 million will be paid
upon the earlier of court confirmation of the reorganization plan or by December 2005.

The reorganization plan, the approval of which is considered probable, will establish atrust (the "Trust") for the payment of
all remaining pending claims, as well as any future claims aleging injury from exposure to Quigley products. Pfizer will
contribute $405 million to the Trust over 40 years through a note which has a present value of $172 million as well as

$100 million in insurance. If approved by the courts and claimants, the reorganization plan will result in a permanent
injunction directing all future claims alleging personal injury from exposure to Quigley products to the Trust. Pfizer will also
forgive a $30 million secured loan to Quigley. (Further discussionisincluded in Part 11, Other Information; Item| Legal
Proceedings - Product Liability Matters.)

In a separately negotiated transaction with an insurance company, we agreed to a settlement related to certain insurance
coverage which provides for the payment to us over 10 years of an amount with a present value of $263 million.

Note 10: Benefit Plans

The components of net periodic benefit cost of the U.S. and international pension plans and the postretirement plans for the
three months ended September 26, 2004 and September 28, 2003 follow:

Pension Plans
U.S. Supplemental
U.S. Qualified (non-qualified) International Postretirement Plans

(millions of dollars) 2004 2003 2004 2003 2004 2003 2004 2003
Service cost $ 71 % 54 % 8 3 8 3 67 $ 51 $ 7 % 9
Interest cost 98 89 15 17 71 57 18 30
Expected return on plan assets (243) (98) - - (74) (48) 4) 4)
Amortization of:

Prior service costs 5 4 -- -- 3 2 4

Net transition asset - - - - - 1 -

Actuarial losses 25 32 9 8 15 9 4
Curtailments and settlements-net -- -- -- -- 18 1
Net periodic benefit costs $ 5 $ 81 $ 32 % 33 3 100 $ 73 % 21 % 43
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The component of net periodic benefit cost of the U.S. and international pension plans and the postretirement plans for the
nine months ended September 26, 2004 and September 28, 2003 follow:

Pension Plans
U.S. Supplemental
U.S. Qudlified (non-qualified) International Postretirement Plans

(millions of dollars) 2004 2003 2004 2003 2004 2003 2004 2003
Service cost $ 215 % 162 $ 25 $ 25 $ 197 $ 145 $ 27 $ 23
Interest cost 293 246 a4 46 214 153 80 75
Expected return on plan assets (429) (270) - - (215) (141) (15) 8
Amortization of:

Prior service costs 13 13 1 1 7 5 1 10

Net transition asset -- - - - 1 1 -- --

Actuarial losses 74 89 27 23 42 27 12 15
Curtailments and settlements-net -- 1 -- 1 (1) 6 -- 1
Net periodic benefit costs $ 166 $ 241 $ 97 $ % $ 245 % 19% $ 105 $ 116

We previously disclosed in our consolidated financial statements for the year ended December 31, 2003, that we expected to
contribute approximately $34 million to our U.S. qualified pension plans, $87 million to our U.S. supplemental (non-
qualified) pension plans and $136 million to our U.S. postretirement plans in 2004. The expected contributions to our U.S.
postretirement plans remain unchanged. We now expect our contributions to our U.S. qualified pension plansto be

$82 million and to our U.S. supplemental (non-qualified) pension plansto be $139 million in 2004. International pension and
postretirement plans will be funded in accordance with local regulations.

During the third quarter of 2004, in accordance with FASB Staff Position No. 106-2, Accounting and Disclosure
Requirements Related to the Medicare Prescription Drug, |mprovement and Modernization Act of 2003 (the Act), the
Company began accounting for the effect of the federal subsidy under the Act. The reduction to the benefit obligations of
certain of our postretirement benefit plans and the related benefit cost were not significant.

Note 11: Comprehensive Income

Three Months Ended Nine Months Ended

Sept. 26, Sept. 28, Sept. 26, Sept. 28,

(millions of dollars) 2004 2003 2004 2003

Net income $ 3341 $ 223 $ 8536 $ 3308

Other comprehensive income/(expense):

Holding gain/(loss) on investment securities arising

during period-net of tax (30) (12 153 (157)

Reclassification adjustment-net of tax -- -- -- 5

Net income/(loss) on investment securities (30) (12 153 (152)

Currency trandation adjustment and hedges 689 (806) 451 593

Total other comprehensive income/(expense) 659 (818) 604 441

Total comprehensive income $ 4,000 $ 1417 $ 9140 $ 3,749

The change in currency trandation adjustment and hedges included in Accumulated other comprehensive expense for the first
nine months of 2004 was:

(millions of dollars) 2004
Opening balance $ 632
Trandation adjustment and hedges 451
Ending balance $1,083
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Note 12: Earnings Per Common Share

Basic and diluted earnings per common share (EPS) were computed using the following common share data:

Three Months Ended Nine Months Ended
Sept. 26, Sept. 28, Sept. 26,  Sept. 28,

(millions) 2004 2003 2004 2003
EPS Numerator - Basic:
Income from continuing operations before cumulative effect of change in accounting principles $ 3298 $ 2,237 $ 8461 $ 1,017
Less: Preferred stock dividends - net of tax 1 1 4 2
Income available to common shareholders from continuing operations before cumulative effect of

change in accounting principles 3,297 2,236 8,457 1,015
Discontinued operations:

Income/(loss) from operations of discontinued businesses and product lines-net of tax (©)] 2 27 36

Gains on sales of discontinued businesses and product lines-net of tax 46 - 48 2,285
Discontinued operations-net of tax 43 (2) 75 2,321
Income available to common shareholders before cumulative effect of changein

accounting principles 3,340 2,234 8,532 3,336
Cumulative effect of change in accounting principles-net of tax -- -- -- (30)
Net income available to common shareholders $ 3340 $ 2,234 $ 8532 $ 3,306
EPS Denominator - Basic:
Weighted average number of common shares outstanding 7,500.8 7,710.7 7,553.7 7,088.5
EPS Numerator - Diluted:
Income from continuing operations before cumulative effect of change in accounting principles $ 3298 $ 2,237 $ 8461 $ 1,017
Less: ESOP contribution - net of tax 1 1 5 2
Income available to common shareholders from continuing operations before cumulative effect of

change in accounting principles 3,297 2,236 8,456 1,015

Discontinued operations:
Income/(loss) from operations of discontinued businesses and product lines-net of tax ?3) 2 27 36
46

Gains on sales of discontinued businesses and product lines-net of tax - 48 2,285
Discontinued operations-net of tax 43 (2) 75 2,321
Income available to common shareholders before cumulative effect of changein

accounting principles 3,340 2,234 8,531 3,336
Cumulative effect of change in accounting principles-net of tax -- -- -- (30)
Net income available to common shareholders $ 3340 $ 2234 $ 8531 $ 3,306
EPS Denominator - Diluted:

Weighted average number of common shares outstanding 7,500.8 7,710.7 7,553.7 7,088.5
Common share equivalents--stock options, stock issuable under employee compensation plans and

convertible preferred stock 67.9 80.5 88.1 72.2

Weighted average number of common shares outstanding and common share equivalents 7,568.7 7,791.2 7,641.8 7,160.7

Outstanding stock options, representing 391 million and 319 million shares of common stock during the three-month and
nine-month periods ended September 26, 2004, and 317 million and 336 million shares of common stock during the three-
month and nine-month periods ended September 28, 2003 had exercise prices greater than the average market price of our
common stock. These options were excluded from the computation of diluted EPS for these periods because their inclusion
would have had an antidilutive effect.

Also, in the diluted computation, income from continuing operations and net income are reduced by the incremental
contribution to the ESOPs, which were acquired as part of the Pharmacia acquisition. This contribution is the after-tax
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difference between the income that the ESOPs would have received in preferred stock dividends and the dividend on the
common shares assumed to have been outstanding.

Note 13: Discontinued Operations

We evaluate our businesses and product lines on an ongoing basis for strategic fit within our operations. As aresult of our
evaluation, in the first three months of 2004, we decided to sell the following businesses and product lines:

 InJanuary 2004, we agreed to sell our in-vitro alergy and autoimmune diagnostics testing (Diagnostics)
business, formerly included in the "Corporate/Other" category of our segment information, for $575 million
in cash. The sale was completed on April 23, 2004. The Diagnostics business was acquired in April 2003 in
connection with our acquisition of Pharmacia. We recorded $153 million in revenues from this businessin
2003.

* InMarch 2004, we decided to sell our surgical ophthalmic business and in April 2004, we agreed to sell this
business for $450 million in cash. The sale was completed on June 26, 2004. The surgical ophthalmic
business was included in our Pharmaceutical segment and became a part of Pfizer in April 2003 in
connection with our acquisition of Pharmacia. We recorded $102 million in revenues from this businessin
2003.

* InMarch 2004, we decided to sell certain non-core consumer product lines marketed primarily in Europe by
our Consumer Healthcare segment and in May 2004, we agreed to sell these products for 135 million euro
(approximately $163 million) in cash. The sale was completed on June 28, 2004 and we recognized a
$65 million gain. The majority of these products were small brands sold in single markets only and included
certain products that became a part of Pfizer in April 2003 in connection with our acquisition of Pharmacia.
We recorded $103 million in revenues from these products in 2003.

* InMarch 2004, we decided to sell certain European generic pharmaceutical businesses. The European
generic businesses were included in our Pharmaceutical segment and became a part of Pfizer in April 2003,
in connection with our acquisition of Pharmacia. We recorded $94 million in revenues from these businesses
in 2003.

We have included the results of operations of these businesses and product lines in discontinued operations for the three-
month and nine-month periods ended September 26, 2004. Due to the timing of our acquisition of Pharmaciain April 2003,
the results of operations relating to these businesses and product lines for the three-month and nine-month periods ended
September 28, 2003 were included in our consolidated results of operations from the April 16, 2003 acquisition date, except
for those relating to certain legacy Pfizer non-core consumer healthcare products which have been included in discontinued
operations for all periods presented.

The significant assets and liabilities relating to these businesses and product lines include intangible assets; goodwill;
property, plant and equipment; inventory; accounts receivable; accrued liabilities and deferred taxes.

In 2003, we sold the following businesses and product lines:

» InMarch 2003, we sold the Adams confectionery products business, formerly part of our Consumer
Healthcare segment, for $4.2 billion in cash. We recognized a gain on the sale of this business of
$3,091 million ($1,824 million net of tax) in the consolidated statement of operations for the first nine
months of 2003.

» InMarch 2003, we sold the Schick-Wilkinson Sword shaving products business, formerly part of our
Consumer Healthcare segment, for $930 million in cash. We recognized a gain on the sale of this business of
$462 million ($262 million net of tax) in the consolidated statement of operations for the first nine months of
2003.

» InMarch 2003, we sold the oral contraceptives Estrostep and Loestrin, formerly part of our Pharmaceutical
segment, for $197 million in cash with aright to receive up to $47.3 million contingent on Estrostep
retaining market exclusivity until the expiration of its patent. We recognized a gain on the sale of these two
products of $193 million ($116 million net of tax) in the consolidated statement of operations for the first
nine months of 2003.
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* In April 2003, we completed the sale of the hormone replacement therapy femhrt, formerly part of our
Pharmaceutical segment, for $160 million in cash with aright to receive up to $63.8 million contingent on
femhrt retaining market exclusivity until the expiration of its patent. We recognized a gain on the sale of this
product of $139 million ($83 million net of tax) in the consolidated statement of operations for the first nine
months of 2003.

These businesses and product lines are reported as discontinued operations in the three-month and nine-month periods ended
September 28, 2003.

The following amounts have been segregated from continuing operations and reported as discontinued operations:

Three Months Ended Nine Months Ended
Sept. 26, Sept. 28, Sept. 26,  Sept. 28,
(millions of dollars) 2004 2003 2004 2003
Revenues $ 52 $ 154 % 356 $ 1031
Pre-tax income/(10ss) $ 3 % B 9 12 $ 59
Provision /(benefit)for taxes on income -- (D 15 23
Income/(loss) from operations of discontinued businesses and product
lines-net of tax 3) (2 27 36
Pre-tax gains on sales of discontinued businesses and product lines 65 -- 68 3,885
Provision for taxes on gains 19 -- 20 1,600
Gains on sales of discontinued businesses and product lines-net of tax 46 -- 48 2,285
Discontinued operations-net of tax $ 13 $ 2 $ %% 2321

Note 14: Segment Information
We operate in the following three business segments:

Pharmaceutical

» The Pharmaceutical segment includes treatments for cardiovascular and metabolic diseases, central nervous
system disorders, arthritis and pain, infectious and respiratory diseases, urogenital conditions, cancer, eye
disease, endocrine disorders and allergies.

Consumer Healthcare

» The Consumer Healthcare segment includes self medications for oral care, upper respiratory health, tobacco
dependence, gastrointestinal health, skin care, eye care and hair growth.

Animal Health
e The Animal Health segment includes treatments for diseasesin livestock and companion animals.
We operate several other businesses which include the manufacture of empty soft-gelatin capsules (Capsugel) and contract

manufacturing and bulk pharmaceutical chemicals (Pfizer CentreSource). Due to the size of these businesses, they are
grouped into the "Other" category.
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Revenues and profits/(losses) by segment for the three months ended September 26, 2004 and September 28, 2003 were as

follows:
Pharma- Consumer  Animal
(millions of dollars) ceutical  Hedlthcare  Health Other @ Consolidated
Revenues 2004 $ 11,288 $ 851 $ 475 $ 217 $ 12,831
2003 10,926 775 438 209 12,348
Segment profit/(loss)® 2004 $ 5415 $ 170 $ 82 $ (1,71690@ g 3,951
2003 5,178 168 72 (2,929)90 2,489
Revenues and profits/(losses) by segment for the nine months ended September 26, 2004 and September 28, 2003 were as
follows:
Pharma- Consumer  Animal
(millions of dollars) ceutical  Hedlthcare  Health Other @ Consolidated
Revenues 2004 $ 33033 $ 2524 $ 1387 $ 649 $ 37,593
2003 27,074 2,070 1,090 520 30,754
Segment profit/(loss)® 2004 $ 15563 $ 483 $ 237 $ (577599 $ 10,508
2003 12,034 421 164  (10,320)9© 2,299

@
(b)

©

©)

C]

Includes Capsugel, Pfizer CentreSource and Corporate/Other.

Segment profit/(loss) equalsincome from continuing operations before provision for taxes on income,
minority interests and cumulative effect of change in accounting principles without consideration of certain
costs, including non-cash purchase accounting charges and merger-related costs. This methodology is utilized
by management to evaluate each business.

Includes interest income/(expense), corporate expenses (e.g. certain litigation matters), other income/
(expense), certain performance-based compensation expenses, non-cash purchase accounting charges and
merger-related costs not allocated to the operating segments.

Other includes non-cash charges associated with purchase accounting for acquisitions for the three-month and
nine-month periods ended September 26, 2004 including acquired in-process research and development and
incremental intangible amortization and other of $845 million and $3,391 million that were attributable to
Pharmaceutical, $2 million and $5 million for Consumer Healthcare, $1 million and $22 million for Animal
Health and $(21) million and $(13) million for Other.

Other includes non-cash charges associated with purchase accounting for the three-month and nine-month
periods ended September 28, 2003 including acquired in-process research and development, the sale of
acquired inventory written up to fair value and incremental intangible amortization and other of

$1,970 million and $7,746 million that were attributable to Pharmaceutical, $(15) million and $75 million for
Consumer Healthcare, $(82) million and $140 million for Animal Health and $9 million and $27 million for
Other.
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Revenues for each group of similar products are as follows:

Three Months Ended Nine Months Ended
Sept. 26, Sept. 28, Sept. 26,  Sept. 28,

(millions of dollars) 2004 2003 % Change 2004 2003 % Change
PHARMACEUTICAL

Cardiovascular and metabolicdiseases $ 4,315 $ 4,267 1 $ 12532 $ 11,364 10
Central nervous system disorders 2,090 1,993 5 6,072 5,181 17
Arthritis and pain 1,274 1,078 18 3,596 1,815 98
Infectious and respiratory diseases 1,015 1,095 @) 3,375 3,084 9
Urology 647 701 (8) 1,865 1,700 10
Oncology 304 262 16 852 461 85
Ophthalmology 304 271 12 874 381 129
Endocrine disorders 226 216 5 668 323 106
All other 919 934 ()] 2,723 2,139 27
Alliance revenue 194 109 78 476 626 (24)
Total Pharmaceutical 11,288 10,926 3 33,033 27,074 22
CONSUMER HEALTHCARE 851 775 10 2,524 2,070 22
ANIMAL HEALTH 475 438 9 1,387 1,090 27
OTHER 217 209 4 649 520 25
Total revenues $ 12831 $ 12,348 4 $ 37593 $ 30,754 22

Note 15: Subseguent Events
On October 28 2004, our board of directors (i) authorized anew $5.0 billion share-purchase program, which is expected to be

completed by the end of 2005 and (ii) declared a$.17 per-share fourth-quarter 2004 cash dividend on our common stock,
payable on December 3, 2004 to shareholders of record on November 12, 2004.
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REVIEW REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

To the Shareholders and Board of Directors of Pfizer Inc.:

We have reviewed the condensed consolidated balance sheet of Pfizer Inc. and Subsidiary Companies as of September 26,
2004 and the related condensed consolidated statements of income for the three-month and nine-month periods ended
September 26, 2004 and September 28, 2003 and cash flows for the nine-month periods then ended. These condensed
consolidated financial statements are the responsibility of the Company's management.

We conducted our review in accordance with the standards of the Public Company Accounting Oversight Board (United
States). A review of interim financial information consists principally of applying analytical procedures to financial data and
making inquiries of persons responsible for financial and accounting matters. It is substantially less in scope than an audit
conducted in accordance with the standards of the Public Company Accounting Oversight Board (United States), the
objective of which isthe expression of an opinion regarding the financial statements taken as a whole. Accordingly, we do
not express such an opinion.

Based on our review, we are not aware of any material modifications that should be made to the condensed consolidated
financial statements referred to above for them to be in conformity with U.S. generally accepted accounting principles.

We have previoudly audited, in accordance with standards of the Public Company Accounting Oversight Board (United
States), the consolidated balance sheet of Pfizer Inc. and Subsidiary Companies as of December 31, 2003, and the related
consolidated statements of income, shareholders' equity and cash flows for the year then ended (not presented herein); and in
our report dated February 26, 2004, we expressed an ungualified opinion on those consolidated financial statements. In our
opinion, the information set forth in the accompanying condensed consolidated balance sheet as of December 31, 2003, is
fairly stated, in all material respects, in relation to the consolidated balance sheet from which it has been derived.

KPMG LLP

New York, New Y ork
November 5, 2004

-20-



Item 2. Management's Discussion and Analysis of Financial Condition and Results of Operations (MD&A)

The components of the Condensed Consolidated Statement of Income follow:

Third Quarter First Nine Months
(millions of dollars, except per common share data) 2004 2003 % Change 2004 2003 % Change
Revenues $ 12,831 $ 12,348 4 $37,593 $ 30,754 22
Cost of sales 1,640 3,285 (50) 5,185 6,323 (18)
% of revenues 12.8 % 26.6 % 13.8% 20.6 %
Selling, informational and administrative expenses 4,036 3,994 1 12,227 10,479 17
% of revenues 31.5% 32.3% 325% 34.1%
Research and devel opment expenses 1,888 1,869 1 5,356 5,080 5
% of revenues 14.7% 151 % 14.2% 16.5%
Amortization of intangible assets 843 613 38 2,496 1,189 110
% of revenues 6.6 % 50% 6.6 % 39%
Merger-related in-process research and devel opment charge - (87) * 955 5,043 (81)
% of revenues - (0.7)% 25% 16.4 %
Merger-related costs 190 303 37 726 680 7
% of revenues 15% 25% 19% 22%
Other (income)/deductions-net 283 (118) * 140 (339) *
Income from continuing operations before provision for
taxes on income, minority interests and cumulative effect
of change in accounting principles 3,951 2,489 59 10,508 2,299 357
% of revenues 30.8% 20.2% 28.0 % 75%
Provision for taxes on income 650 250 160 2,040 1,281 59
Effective tax rate 16.5% 10.1% 19.4% 55.7 %
Income from continuing operations before cumulative
effect of change in accounting principles 3,298 2,237 47 8,461 1,017 732
% of revenues 257 % 18.1% 22.5% 33%
Discontinued operations-net of tax 43 (2) * 75 2,321 97)
Income before cumulative effect of change in accounting
principles 3,341 2,235 50 8,536 3,338 156
% of revenues 26.0 % 18.1% 22.7% 10.9%
Cumulative effect of change in accounting principles-net of
tax - - * - (30) *
Net income $ 3341 $ 2,235 50 $ 8,536 $ 3,308 158
% of revenues 26.0 % 18.1% 22.7% 10.8 %
Earnings per common share - Basic:
Income from continuing operations before cumulative
effect of change in accounting principles $ 44 $ .29 52 $ 112 $ 14 700
Discontinued operations-net of tax .01 - -- .01 33 97)
Cumulative effect of change in accounting principles-
net of tax - - - - - -
Net income $ 45 $ .29 55 $ 113 $ A7 140
Earnings per common share - Diluted:
Income from continuing operations before cumulative
effect of change in accounting principles $ 43 $ .29 48 $ 111 $ 14 693
Discontinued operations-net of tax .01 - -- .01 32 97)
Cumulative effect of change in accounting principles-
net of tax - - - - - -
Net income $ 44 $ .29 52 $ 112 $ 46 143
Cash dividends paid per common share $ A7 $ .15 $ 51 $ 45
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OVERVIEW

We are aresearch-based, global pharmaceutical company that discovers, develops, manufactures and markets leading
prescription medicines for humans and animals, as well as many of the world's best-known consumer healthcare products.
We generate revenue through the sale of our products, as well as through alliance agreements by copromoting products
discovered by other companies.

We have continued to generate earnings growth in 2004 despite the increasingly difficult environment which includes
continuing pricing pressure, new branded pharmaceutical competition, new generic pharmaceutical competition, difficult
political, legal and regulatory environments and the effects of less favorable than expected foreign-exchange rates. Looking
beyond our portfolio of leading medicines, we are positioning Pfizer to fulfill our broadening vision to serve the public's
health needs more fully, not just through the treatment of diseases, but also through the promotion of health.

We are addressing these challenges through the following actions:

¢ alarge number of planned new product launches, indications and completed clinical trials;

« emphasizing the clinical benefits of our product portfolio;

« launching new global positionings of our products, where necessary;

e acquiring the rights to promising medicines;

e diligently defending our patents;

«  considering the marketing of generic versionsin the U.S. after our compounds face generic competition;
e guarding theintegrity of our productsin the face of the growing problem of counterfeit drugs; and

e addressing the wide array of patient populations through our innovative access and affordability programs.
Pharmacia Acquisition

On April 16, 2003, we acquired Pharmacia in a stock-for-stock transaction valued at approximately $56 billion. This
transaction was accounted for as a purchase business combination under accounting principles generally accepted in the
United States of America (GAAP). The results of operations discussed below include Pharmacia's product sales and expenses
from the acquisition date. Therefore, our operating results for the first nine months of 2004 reflect the impact of the
acquisition of Pharmacia throughout the period, as compared to the first nine months of 2003 which reflect the impact of the
acquisition of Pharmacia from April 16, 2003.

In connection with the acquisition, we continue to take actions to integrate and restructure the Pharmacia operations in order
to increase our profitability through cost savings and operating efficiencies. To achieve the savings, we have incurred certain
merger-related expenditures of about $3.9 billion from the acquisition date through September 26, 2004, which are discussed
in more detail inthe "Costs and Expenses’ section. As aresult of these activities and the combining of operations, it is not
possible to provide separate results of operations for Pharmacia for the period after the acquisition date.

Esperion Acquisition

On February 10, 2004 we completed the acquisition of all of the outstanding shares of Esperion Therapeutics, Inc. (Esperion),
a biopharmaceutical company, with no approved products, that is focused on the development of high-density-lipoprotein
(HDL) cholesterol-targeted therapies for the treatment of cardiovascular disease, for $1.3 billion in cash (including
transaction costs). The acquisition has been accounted for as a purchase business combination. The allocation of the purchase
price includes in-process research and development of $920 million, which was expensed, and goodwill of $235 million,
which has been allocated to our pharmaceutical segment. Neither of these itemsis deductible for tax purposes.

Other Financial Impacts

During the first nine months of 2004, we decided to sell certain businesses and product lines that were primarily acquired in
connection with our acquisition of Pharmacia because they do not fit within our strategic plan. Specifically, in January 2004,
we agreed to sell our in-vitro allergy and autoimmune diagnostics testing business for $575 million in cash (transaction
closed on April 23, 2004). In March 2004, we decided to sell our surgical ophthalmic business which, in April 2004, we
agreed to sell for $450 million in cash (transaction closed on June 26, 2004). In March 2004, we decided to sell certain non-
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core consumer healthcare products primarily marketed in Europe which, in May 2004, we agreed to sell for 135 million euro
(approximately $163 million) in cash (transaction closed on June 28, 2004). In addition, in March 2004 we decided to sell
certain European generic businesses. All of these businesses and product lines are reported as discontinued operationsin the
three-month and nine-month periods ended September 26, 2004 and in the comparable prior periods where applicable.

During the first nine months of 2003, we sold the Adams confectionery business, the Schick-Wilkinson Sword shaving
products business and certain women's health product lines, which in the aggregate, increased net income by $2,285 million
after tax. These divestitures are reported as discontinued operations in the three-month and nine-month periods ended
September 28, 2003.

In the first nine months of 2003, we incurred non-cash charges, which reduced net income by $30 million after tax in
connection with our January 1, 2003 adoption of Statement of Financial Accounting Standards (SFAS) No. 143, Accounting
for Asset Retirement Obligations. This charge was reported as a cumulative effect of a change in accounting principle.

Recent Business Acquisitions

On September 22, 2004, Pfizer Inc. entered into an agreement to purchase the remaining 90% ownership of MeridicaLtd., a
drug-delivery technology company, for $125 million and a contingent payment. The transaction is subject to normal
conditions and is expected to close in the fourth quarter of 2004. Upon closing, we expect the allocation of the purchase price
to include amounts relating to Meridica s in-process research and devel opment, which will be expensed.

On September 30, 2004, we completed the acquisition of the assets of Campto (irinotecan), a marketed product for the
treatment of advanced colorectal cancer, from Sanofi-Aventis for $550 million in cash. Additional payments of up to
$70 million will be payable upon obtaining regulatory approvals for additional indications in certain European countries.
Through this acquisition, we have the right to market Campto (sold under the name Camptosar in the Americas and
Australia) on an expanded worldwide basis.

REVENUES
Revenuesincreased 4% in the third quarter and 22% in the first nine months of 2004, as compared to the prior year periods.

The revenue increase in the first nine months of 2004 was primarily due to the inclusion of Pharmacia results (the first nine
months of 2003 only reflected 5 1/2 months of domestic and 4 1/2 months of international Pharmacia product sales), strong
performances by a number of our in-line products and newly launched products across major businesses and regions and the
weakening of the U.S. dollar relative to many other foreign currencies. The Company’s top five medicines--Lipitor, Norvasc,
Zoloft, Celebrex, and Neurontin--together accounted for dightly more than half of human pharmaceutical revenues through
the first nine months of 2004. Each has delivered at least $2 billion in sales already this year, while Viagra and Zithromax
have each surpassed $1 billion. Zyrtec in the U.S. has approached the $1 billion mark with sales of $938 million through the
first nine months of 2004. The revenue increase in the third quarter of 2004 was led by Lipitor, Celebrex, Bextra, Neurontin,
and Zyvox, which offset some declines in other products, and the weakening of the U.S. dollar relative to major foreign
currencies.

Changes in foreign exchange rates increased revenues in the third quarter of 2004 by $204 million or 1.7% and increased
revenues in the first nine months of 2004 by $1,058 million or 3.4% compared to the same periods in 2003. The foreign
exchange impact on the third quarter and nine months of 2004 revenue growth was due to the weakening of the U.S. dollar
against major foreign currencies. The revenues of legacy Pharmacia products, recorded from the acquisition date of April 16,
2003, until the anniversary date of the transaction in 2004 have been treated as incremental volume and did not have aforeign
exchange impact.

On January 2, 2004 we increased the published prices for certain U.S. pharmaceutical products. The impact of price increases
on revenues was not significant in the third quarter and first nine months of 2004 compared to the prior year periods.

The second quarter of 2003 was the first period to include revenue associated with the sale of legacy Pharmacia products.
Pharmacia trade stocking levelsin the U.S. began the second quarter of 2003 at alittle over 2 months on hand. The
harmonization of legacy Pharmacia’s trade-inventory practices with those of legacy Pfizer resulted in the reduction of trade
inventories over the course of the second quarter and negatively impacted revenues by approximately $200 million in the
third quarter and $500 million in the first nine months of 2003. The harmonization of Pharmacia’s trade-inventory practice
was essentially completed during the third quarter of 2003. Such harmonization of trade-inventory practices with those of
legacy Pfizer negatively impacted revenues by approximately $500 million in fiscal 2003.

Pfizer's policy relating to the supply of pharmaceutical inventory at domestic wholesalers, and in major international markets,

isto maintain stocking levels under one month on average and to keep monthly levels consistent from year to year based on
patterns of utilization. We have historically been able to closely monitor these customer stocking levels by purchasing

-23-



information from our customers directly or by obtaining other third party information. We believe our data sources to be
directionally reliable, but cannot verify their accuracy. Further, as we do not control this third party data, we cannot be
assured of continuing access. Unusual buying patterns and utilization are promptly investigated.

The loss of patent protection with respect to any of our major products, including those described in the Legal Proceedings
section, could have a material adverse effect on future revenues and net income. The Company expects a substantial impact
from the loss of exclusivity of certain mgjor products over the next few years. Four products--Diflucan, Neurontin, Accupril,
and Zithromax--face reduced revenue in 2005 due to generic competition. In addition, Zoloft faces the loss of U.S.
exclusivity during 2006 and Norvasc and Zyrtec face the loss of U.S. exclusivity during 2007.

Sales Rebates, Discounts and I ncentives

Asistypical in the pharmaceutical industry, our gross product sales are subject to a variety of deductions, primarily
representing rebates and discounts to government agencies, wholesalers and managed care organizations. These deductions
represent estimates of the related liabilities and, as such, judgment is required when estimating the impact of these sales
deductions on gross sales for a reporting period. If our estimates are not representative of actual settlement, our results could
be materially affected.

Historically, our adjustments of these estimates to actual results have not been material; on a quarterly basis, they generally
have been less than 0.5% of pharmaceutical net sales and can result in a net increase to income or a net decrease to income.
The sensitivity of our estimates can vary by program, type of customer and geographic location. However, estimates
associated with U.S. Medicaid and contract rebates are most at risk for material adjustment because of the extensive time
delay between the recording of the accrual and its ultimate settlement, an interval that can range up to one year. Because of
thistimelag, in any given quarter, our adjustments of estimates to actual results will incorporate revisions of several prior
quarters.

Specificaly:

* IntheU.S., werecord provisions for Medicaid and contract rebates based upon our actual experience ratio of rebates
paid and actual prescriptions written within a respective period. We apply the experience ratio to the respective period's
sales to determine the rebate accrual and related expense. This experience ratio is evaluated regularly to ensure that the
historical trends are as current as practicable. As appropriate, we will adjust the ratio to better match our current
experience or our expected future experience. In assessing thisratio, we consider current contract terms, such as changes
in formulary status and discount rates. Periodically, we adjust the accrual based upon actual payments made for rebates.
If our ratio is not indicative of future experience, our results could be affected.

»  Estimated deductions for "chargebacks" (discountsto federal government agencies) closely approximate actual results as
we settle these deductions generally within 2-3 weeks of incurring the liability.

e Outside of the U.S., the mgjority of our rebates are contractual or legislatively-mandated and our estimates are based on
actual invoiced sales within each period; both of these elements help to reduce the risk of variationsin the estimation
process. Some European countries base their rebates on the government's unbudgeted pharmaceutical spending and we
use an estimated all ocation factor against our actual invoiced sales to project the expected level of reimbursement. We
obtain third party information that helps us to monitor the adequacy of these accruals. If our estimates are not indicative
of actual unbudgeted spending, our results could be affected.

*  Wegeneraly record sales incentives as a reduction of revenues at the time the related revenues are recorded or when the

incentive is offered, whichever islater. We estimate the cost of our sales incentives based on our historical experience
with similar incentives programs.
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Revenues by Country

Revenues by country for the third quarter and first nine months of 2004 and the changes from the prior year were as follows:

Third Quarter
% of % of
(millions of dollars) 2004 Revenues 2003 Revenues % Change
United States $ 7,377 575 $ 7,210 58.4 2
Japan 760 5.9 742 6.0 2
All other 4,694 36.6 4,396 35.6 7
Consolidated $12,831 100.0 $ 12,348 100.0 4
First Nine Months
% of % of
(millions of dollars) 2004 Revenues 2003 Revenues % Change
United States $21,122 56.2 $ 18475 60.1 14
Japan 2,309 6.1 1,785 5.8 29
All other 14,162 37.7 10,494 34.1 35
Consolidated $37,593 100.0 $ 30,754 100.0 22
Revenues by Segment
Revenues by segment and the changes from the prior year were as follows:
Third Quarter First Nine Months
(millions of % of % of % % of % of %
dallars) 2004 Revenues 2003 Revenues  Change 2004 Revenues 2003 Revenues Change
Pharmaceutical
us. $ 6,619 51.6 $ 6,494 52.6 2 $ 18,967 50.5 $ 16,530 53.7 15
International 4,669 364 4432 35.9 5 14,066 374 10544 34.3 33
Worldwide 11,288 88.0 10,926 88.5 3 33,033 87.9 27,074 88.0 22
Consumer
Healthcare
us. 453 35 419 34 8 1,290 34 1,207 39 7
International 398 31 356 2.9 12 1,234 33 863 2.8 43
Worldwide 851 6.6 775 6.3 10 2,524 6.7 2,070 6.7 22
Animal Health
us. 231 18 211 1.7 9 647 1.7 527 1.7 23
International 244 1.9 227 18 8 740 2.0 563 18 31
Worldwide 475 37 438 35 9 1,387 37 1,090 35 27
Other
us. 74 0.6 86 07 (13) 218 0.6 211 0.8 3
International 143 1.1 123 1.0 16 431 1.1 309 1.0 40
Worldwide 217 1.7 209 17 4 649 17 520 18 25
Total $12,831 100.0 $12,348 100.0 4 $ 37,593 100.0 $ 30,754 100.0 22
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Pharmaceutical

Worldwide revenues of the Pharmaceutical segment follow:

Third Quarter First Nine Months

(millions of dollars) 2004 2003 % Change 2004 2003 9% Change
PHARMACEUTICAL

Cardiovascular and metabolic diseases $ 4,315 $ 4,267 1 $ 12532 $ 11,364 10
Central nervous system disorders 2,090 1,993 5 6,072 5,181 17
Arthritis and pain 1,274 1,078 18 3,596 1,815 98
Infectious and respiratory diseases 1,015 1,095 @) 3,375 3,084 9
Urology 647 701 (8) 1,865 1,700 10
Oncology 304 262 16 852 461 85
Ophthalmology 304 271 12 874 381 129
Endocrine disorders 226 216 5 668 323 106
All other 919 934 (2 2,723 2,139 27
Alliance revenue 194 109 78 476 626 (24)
Total Pharmaceutical $11,288 $10,926 3 $ 33,033 $ 27,074 22
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Revenue information for several of our major pharmaceutical products follows:

Third Quarter First Nine Months
millions % Change millions % Change
Product Primary Indications of dollars  from 2003 of dollars from 2003
Cardiovascular and
metabolic diseases:
Lipitor Reduction of LDL cholesterol $2,738 11 $7,598 15
Norvasc Hypertension 1,036 (6) 3,210 4
Accupril/Accuretic Hypertension/Congestive heart failure 157 (12 501 1
Cardura Hypertension/Benign prostatic hyperplasia 150 D 459 7
Caduet Reduction of LDL cholesterol and
hypertension 5 -- 35 --
Central nervous
system disorders:
Zoloft Depression and anxiety disorders 802 3 2,402 8
Neurontin Epilepsy and neuropathic pain 764 10 2,243 17
Geodon Schizophrenia 125 31 324 31
Xanax/Xanax XR  Anxiety/Panic disorders 100 30 272 93
Aricept* Alzheimer's disease 77 14 222 23
Relpax Migraine headaches 47 204 114 102
Arthritisand pain:
Celebrex** Arthritis pain and inflammation 797 14 2,294 114
Bextra Arthritis pain and inflammation 324 37 869 106
Infectious and
respiratory diseases:
Zithromax Bacteria infections 339 4 1,176 3
Diflucan Fungal infections 217 (30) 805 (6)
Zyvox Bacterial infections 120 97 328 218
Vfend Fungal infections 69 22 203 47
Urology:
Viagra Erectile dysfunction 403 (15) 1,208 (12
Detrol/Detrol LA Overactive bladder 231 9 619 100
Oncology:
Camptosar Metastatic colorectal cancer 126 21 365 69
Ellence Breast cancer 86 6 254 109
Ophthalmology:
Xaaan/Xalcom  Glaucoma 304 12 874 129
Endocrine disorders:
Genotropin Replacement of human growth hormone 176 (6) 535 94
All other:
Zyrtec Allergies 333 (€] 938 (@]
Alliancerevenue***:
Aricept, Spiriva,  Alzheimer's disease (Aricept), chronic
Rebif and Mirapex  obstructive pulmonary disease
(Spiriva), multiple sclerosis (Rebif),
Parkinson's disease (Mirapex) 194 78 476 (24)

*  Represents direct sales under license agreement with Eisai Co., Ltd.

**  Revenue growth in the first nine months of 2004 compared to same period in 2003 reflects the

recording of revenues under a copromotion agreement with Pharmaciain 2003 prior to merger as

Alliance Revenue.

*** Alliance revenue in the first nine months of 2003 included Celebrex and Bextra under copromotion

agreements with Pharmacia prior to the merger.
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Selected Product Updates:

Lipitor

Lipitor isthe most widely used treatment for lowering cholesterol and the best-selling pharmaceutical product of any kind in
the world. Inthe U.S., Lipitor achieved 10% growth in total prescriptionsin September while maintaining a 43% total-
prescription share. We expect this strong growth to continue for the remainder of 2004. With its ability to bring the vast
majority of patientsto target cholesterol goals across the full dosing range, with an excellent safety profile and its proven
range of unparalleled cardiovascular benefits, Lipitor continues to gain wide physician and patient acceptance.

Despite challenges of multiple new competitors, including generics, we are confident that Lipitor will maintain its market
share leadership. The fact that only about one-third of people in major markets who need medical therapy for high cholesterol
receive it, combined with the ever-increasing attention that the popular media give to the benefits of statin therapy, suggests
that the market for Lipitor has substantial growth potential.

Norvasc

Norvasc is the world’ s most-prescribed branded antihypertensive therapy and the fourth-largest-selling drug in the world. The
sale declinesin the third quarter of 2004 compared to same period in 2003 is attributable to patent expirations throughout the
E.U., except for Italy, France, Sweden, and Switzerland. Norvasc maintains exclusivity in many other major markets
globally, including the U.S., Japan, Canada and Australia.

Norvasc has a significant opportunity for further growth. Hypertension affects about 50 million Americans and one billion
people worldwide. In 2003, new guidelines from both the NHLBI in the U.S. and the European Society of Hypertension-
European Society of Cardiology called for early, aggressive blood-pressure management. These guidelines also make clear
that the majority of patients may require two or more medications to reach their blood-pressure targets. NHLBI guidelines
include the Healthy People 2010 goal--to have 50% of hypertensive Americans reach the blood-pressure goal of 140/90 mm
Hg or less. Currently 69% of American adults diagnosed with hypertension are not at their blood-pressure goal.

Zoloft

Zoloft has faced recent challenges, yet it remains the world' s leading antidepressant and the most prescribed antidepressant in
the U.S. The decrease in salesin the third quarter of 2004 compared to the same period in 2003 can be attributed to an overall
market decline due to a sensitivity generated by media coverage of the use of antidepressantsin children and adolescents.

On October 15, 2004, the FDA issued arecommendation that all antidepressant medicines include in their 1abel a black-box
warning regarding suicidal thoughts and behavior in children and adolescents being treated with antidepressant medications.
The warning will emphasize the need for physicians to balance the risk with the clinical need for antidepressant use and to
closely monitor patients started on these medications. We are supportive of the FDA’s efforts to provide useful clinical
information to prescribers, patients, and families. Zoloft is not approved for pediatric depression. In fact, there have been no
suicides in the Zoloft pediatric clinical program. We remain confident in the proven safety and efficacy of Zoloft to

treat millions of patients with mood and anxiety disorders.

Neurontin

Neurontin has been approved for adjunctive therapy in epilepsy in more than 100 countries and for treatment of a range of
neuropathic-pain conditions in more than 60 countries.

Recently, Ivax Corporation (Ivax), Alpharma Inc. (Alpharma) and Teva Pharmaceuticals Industries Ltd. (Teva) launched
generic versions of Neurontin (gabapentin) at risk, despite ongoing patent litigation. We intend to aggressively pursue our
claims of patent infringement against Ivax, Alpharma, and Teva. Following those at-risk launches, we launched generic
gabapentin through Greenstone, our U.S. generic pharmaceutical subsidiary. (Further discussion isincluded in Part 11, Other
Information; Item 1 Legal Proceedings - Patent Matters.)

Celebrex

Celebrex isthe world’s most-prescribed arthritis and pain-relief brand. It provides proven lasting relief for the pain and
inflammation of osteoarthritis (OA), rheumatoid arthritis (RA), acute pain, and primary dysmenorrhea, with alow risk of
gastrointestinal bleeding compared to non-steroidal anti-inflammatory drugs (NSAIDs) and an established cardiovascular
safety profile. Following the global withdrawal of Merck’s Vioxx from the market on September 30, 2004, we have been
communicating with business partners, including wholesalers, pharmacy chains, pharmacy benefit managers, and other
managed-care organizations to assure them of the availability of Celebrex to meet potential patient need. We have reaffirmed

-28-



our confidence in the well-documented cardiovascular safety of Celebrex, and we have released information citing that there
isno evidence of a cardiovascular safety signal for Celebrex in ongoing, long-term clinical trialsinvolving more than 6,000
patients. Other key study data include:

* A long-term prospective outcomes study showing that Celebrex—at two to four times the approved doses for arthritis
and pai n—was not associated with an increased risk for serious cardiovascular events compared to non-specific
NSAIDs.

e A retrospective study of more than 54,000 elderly patients, published in Circulation, showing that Celebrex was not
associated with an increased risk for heart attack compared to other medications studied.

e A recent FDA-sponsored study of 1.4 million patients demonstrating no increased risk of cardiovascular events in those
patients who received Celebrex.

In addition, we will be sponsoring a major clinical study to further evaluate the potential cardiovascular benefits of Celebrex
in OA patients at high cardiovascular risk. Starting early in 2005 and lasting at least two years, the randomized, placebo-
controlled study, conducted at major universities and hospitals around the world, will enroll more than 4,000 patients who
have had a recent heart attack and who also have a history of OA. It will include rigorous monitoring of cardiovascular safety
by an independent data safety monitoring committee. Small mechanistic studies suggest that Celebrex’ s anti-inflammatory
properties as well as additional unique Celebrex-specific characteristics may improve vascular function in patients with
established coronary artery disease.

Following Merck's withdrawal of Vioxx from the market, both the FDA and the European Medicines Agency indicated that
they will review the safety of all drugsin the COX-2-specific class.

Bextra

Bextrais an important therapeutic option for tough-to-treat arthritis pain, offering patients effective once-daily dosing and
powerful relief. Available clinical information for Bextra, based on arecent pooled analysis of nearly 8,000 patients treated
with Bextra for periods ranging from six weeks to one year, suggests no increased risk of cardiovascular thromboembolic
events in patients with OA and RA. Pfizer will be conducting further studies to confirm the long-term cardiovascular safety
profile of Bextrain patients who require chronic treatment for arthritis with a COX-2-specific inhibitor.

In studiesin general surgery, Bextra (valdecoxib) in combination with the investigational drug parecoxib (an intravenous
formulation of valdecoxib) showed no increased risk of cardiovascular thromboembolic events. However, in two trialsin
high-risk surgery known as coronary artery bypass graft, an increase in cardiovascular events was observed in patients
receiving Bextra alone or in combination with parecoxib, although the increase was not statistically significant in patients
receiving Bextra alone. The first study was published last year. A second study was recently completed for which Pfizer has
shared all data with the FDA and other regulatory agencies around the world. These findings were communicated to
healthcare professionalsin the U.S. on October 15, 2004. Bextrais not approved for use in surgical settingsin the U.S.

Since 2002, the Bextra product label has included information regarding the risk of avery rare, but serious, skin reaction.
Thisrisk exists with many other medications. Based on additional spontaneous event reporting data, this risk exists with
Bextra primarily within the first two weeks of therapy and, while very rare, at a reported rate greater than other COX-2-
specific products, such as Celebrex. We have been actively working with the FDA to strengthen the existing warning to
include this new information. On Octaober 15, 2004, we issued a voluntary letter to healthcare professionalsin the U.S. with
the information that is currently under discussion with the FDA. Revised labeling for the product, which likely will include
the addition of a black-box to prominently communicate this information, will be issued upon completion of discussions with
the FDA and other regulatory agencies.

Zithromax

Zithromax is the leading branded antibiotic in the U.S. The decrease in salesin the third quarter and first nine months of 2004
compared to the same periodsin 2003 is primarily due to aweak respiratory infection season in the U.S. during the first
quarter of 2004, combined with a 6.7% reduction in global new-prescription demand for antibiotics. Nonetheless, Zithromax
increased its U.S. market share in treatment of respiratory tract infections (RTIs) from 19.3% in 2003 to 21.2% in 2004 in the
face of a9.7% decrease in new RTI prescriptions through August 2004.

Diflucan

The decrease in sales in the third quarter and first nine months of 2004 compared to the same periods in 2003 is mainly due to
loss of exclusivity inthe U.S. in July 2004 and in much of Europe in March 2003.
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Viagra

Viagraremains the leading treatment for erectile dysfunction (ED) and one of the world’ s most recognized pharmaceutical
brands. The decrease in salesin the third quarter and first nine months of 2004 compared to the same periods in 2003 reflects
the impact of heavily promoted launches of two competitive products. A year and a half after the introduction of two
competitors, the market has stabilized. Viagra maintains a strong leadership position with a 70% worldwide market share. In
the U.S., which constitutes 53% of the worldwide ED market, no significant changes in share of new prescriptions have taken
place for the three type-5 phosphodiestrease inhibitors since March.

Xalatan/Xalcom

Xalatan, a prostaglandin indicated for the treatment of open-angle glaucoma and ocular hypertension, is the number 1
prescribed glaucoma medication in al promoted markets, including the U.S., Europe, and Japan. It isthe first and only
prostaglandin with afirst-line indication for the treatment of elevated eye pressure. Xalcom consists of Xalatan with the beta
blocker timolol. Future Xalatan/Xalcom global sales growth is expected to come through market expansion. While the U.S.
glaucoma market has been experiencing low unit growth, about one third of diagnosed glaucoma patients are untreated. In
addition, only 10-15% of ocular-hypertensive patients (a high-risk group for developing glaucoma) are currently being
treated in the U.S. Several comparative clinical trials and recent European Glaucoma Society guidelines support Xalatan as
first-line therapy for use in newly treated patients before less efficacious and/or poorly tolerated therapies.

Zyrtec

Zyrtec leads all prescription antihistamines in new prescriptions in the U.S. and remains the leading prescription

anti histamine among allergists and pediatricians, despite the significant decline of the prescription antihistamine market.
Sales decreased in the third quarter and first nine months of 2004 compared to the same periods in 2003. Two main factors
explain the decline in new prescriptions in the antihistamine market. With the loss of patent protection for Claritin
(loratadine), a great variety of over-the-counter (OTC) loratadine products have come on the market since December 2002. In
addition, as regional managed-care plans have raised co-payments to shift costs to consumers, patients have been less
inclined to purchase prescription antihistamines. Zyrtec outperforms its competitorsin part because it is available in the
broadest range of formulations and treats the widest age range of patients of any prescription antihistamine.

Recent Product Launches

We continue to invest in clinical research for our in-line medicines, increasing the value of our medicinesto patients and their
healthcare providers. We are also reinvigorating our portfolio by launching a series of new medicines. The following
highlights the current quarter’ s achievements for several of these products:

e Geodon, for schizophrenia, continues to grow strongly--achieving record highs in recent new-prescription ratesin
the U.S.--driven by a powerful efficacy profile and better awareness and understanding of its favorable metabolic
profile.

«  Spiriva, the novel treatment for chronic obstructive pulmonary disease that we copromote with Boehringer
Ingelheim, the compound’ s discoverer, has already passed three competitors in the market.

«  Relpax, for migraine headaches, continues to grow in the U.S., with a 52-week market-share high of 12 percent,
while all other competitors remained flat or declined.

e Caduet, the single-pill dual therapy of Lipitor and Norvasc, has shown slow but increasing uptake following its
U.S. launch. We expect that its growth will increase as more doctors and patients recognize the clinical utility
demonstrated by Caduet--asin the GEMINI study--in achieving treatment goals for patients at elevated
cardiovascular risk due to high blood pressure and high cholesterol levels. New clinical data and access for more
than 80 percent of covered patient lives should further its acceptance and extend the cardiovascular benefits of
lipid lowering in patients with hypertension so clearly demonstrated in the ASCOT trial and now included in the
Caduet label. We strongly believe this combination of utility, access, acceptance, and outcomes data positions
Caduet as a clear choice for hypertensive patients.

* Inspra, for post-myocardial-infarction (M) heart failure, is expected to show accelerated growth because of new

clinical data, new ACC/AHA STEMI treatment guidelines, and redoubled field support for thisinnovative
product, which uniquely supports arelatively small critical-care post-M| patient population.
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Consumer Hedlthcare

Revenues of our Consumer Healthcare business follow:

Third Quarter First Nine Months
(millions of dollars) 2004 2003 9% Change 2004 2003 9% Change
Consumer Healthcare $ 81 $ 775 10 $2,524 3$2,070 22

The increase in consumer healthcare revenues in the third quarter and first nine months of 2004, as compared to the prior year
periods was attributabl e to:

*  the 32% increase in the third quarter and 24% increase in the first nine months of 2004 in sales of Listerine
mouthwash, which benefited from the U.S. launch of Natural Citrus flavor in September 2003 and the launch
of Listerine Advanced in September 2004;

»  thefavorableimpact of the weakening of the U.S. dollar against major foreign currencies; and

»  theinclusion of Pharmacia products revenuesin the first nine months of 2004.

Animal Health

Revenues of our Animal Health business were as follows:

Third Quarter First Nine Months
(millions of dollars) 2004 2003 9% Change 2004 2003 % Change
Livestock products $ 287 $ 271 6 $ 840 $ 638 32
Companion animal products 188 167 13 547 452 21
Total Animal Health $ 475 $ 438 9 $1,387 $1,090 27

Revenuesincreased in the third quarter and first nine months of 2004 as compared with the prior year periods despite the
impact on the cattle industry of the discovery of BSE (bovine spongiform encephal opathy issue, or mad cow disease) in the
U.S. Theincreasesin revenue were attributabl e to:

» inlivestock, growth in cattle biologicals following the launch of anew claim for Bovishield (protects
pregnant cows and fetal and nursing calves against viral diseases) in the U.S during the fourth quarter of
2003, the launch of Draxxin (for treatment of respiratory disease in cattle and swine) in Europe during the
first quarter of 2004, and the third quarter of 2004 launch of Excede (an antimicrobial that controls and treats
respiratory disease in beef, non-lactating cattle and swine) in the U.S;

e in companion animal, the U.S. launch of Rimadyl injectable during the second quarter of 2003 and increased
promotional activities throughout our markets that resulted in Rimadyl, Revolution and Clavamox growing at
double-digit rates for the third quarter and first nine months of 2004;

» thefavorableimpact of the weakening of the U.S. dollar against major foreign currencies; and

» theinclusion of Pharmacia products, which are reflected in both product categories, in the first nine months
of 2004.

COSTS AND EXPENSES

Cost of Sales

Cost of sales decreased 50% in the third quarter of 2004 and 18% in the first nine months of 2004 as compared with the prior
year periods, while revenues increased 4% in the third quarter of 2004 and 22% in the first nine months of 2004.

The change in cost of sales was primarily driven by the impact of purchase accounting on the 2003 income statement.
Consistent with purchase accounting, Pharmacia’ s assets, including inventory, were recorded on the Pfizer balance sheet at
fair valuein 2003. Asthe inventory was sold, subseguent to the acquisition date, the income statement reflected the fair
market value step-up of the inventory which totaled $1,278 million for the third quarter and $1,670 million for the first nine
months of 2003. Sales of thisinventory were completed by the end of 2003.
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Cost of salesin the third quarter of 2004, relative to the same period in 2003, was also impacted by favorable product mix,
the favorable impact of foreign exchange and increased merger-related synergies.

Cost of salesin the first nine months of 2004 (which includes legacy Pharmacia's product portfolio for the entire period)
relative to the same period in 2003 was al so impacted by increased merger-related synergies, the reval uation of inventory to
current standards, and the unfavorable effects from foreign exchange offset by higher product costs attributable to legacy
Pharmacia products.

After accounting for these factors, the growth in cost of sales was comparable to the growth in salesin both the third quarter
and first nine months of 2004.

Selling, Informational and Administrative Expenses

Selling, informational and administrative expenses (SI&A) increased 1% in the third quarter of 2004 and 17% in the first nine
months of 2004, as compared with the prior year periods, mainly due to the inclusion of Pharmacia SI& A-related activities
and enhanced product support, partially offset by cost synergies from Pharmacia-related restructuring activities. Marketing
expenses of our pharmaceutical productsincreased 8% in the third quarter of 2004 and 23% in the first nine months of 2004
(each compared to the prior year period) and included costs for supporting new product introductions and increased
promotion due to new product competition largely offset by the realization of merger synergies.

Research and Devel opment Expenses

Research and development (R& D) expensesincreased 1% in the third quarter of 2004 and 5% in the first nine months of
2004, as compared with the prior year periods. Y ear-over-year growth for the first nine months R& D spending was
attributable to the inclusion of Pharmacia-related activities and increased support of our early and advanced-stage
development portfolios partially offset by cost synergies from Pharmacia related restructuring activities.

R& D expense a so includes copromotion charges and payments for intellectual property rights of $89 million in the third
quarter and $102 million in the first nine months of 2004 and $0 in the third quarter and $280 million in the first nine months
of 2003.

Product Devel opments

We continue to invest in R&D to provide future sources of revenue through the development of new products, as well as
through additional uses for existing in-line and alliance products. We have a broad and deep pipeline of medicinesin
development. Eight new products (Inspra, Caduet, Lyrica (pregabalin), Exubera, Daxas, Macugen, lasofoxifene and indiplon)
were recently approved or are undergoing regulatory review in the U.S. and/or European Union (E.U.). In addition, in May
2004, we launched both Spiriva, which is being copromoted by Pfizer and the product's discoverer Boehringer 1ngelheim, and
Caduet in the U.S. We have launched, or intend to launch, these products in new markets once regulatory approvals are
received. However, there are no assurances as to when, or if, we will receive regulatory approval for these or any of our other
new products.
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Certain significant regulatory actions by, and filings pending with, the FDA and other regulatory authorities follow:

Recent FDA Approvals:

Product I ndication Date Approved

Geodon Acute maniain bipolar disorder, including manic and mixed episodes August 2004

Lipitor Prevention of cardiovascular disease by reducing heart attack risk in August 2004
people with normal to mildly elevated cholesterol levels

Zyvox Use in multi-drug resistant Streptococcus pneumoniainfectionsin June 2004
patients with community-acquired or nosocomia pneumonia

Camptosar IV Usein children June 2004

Zyrtec Chewable tablets for treatment of seasonal and perennial allergic March 2004
rhinitis and chronic idiopathic urticariain children aged two years
and older

Viracept Usein children with HIV March 2004

Caduet Single product that combines chol esterol-lowering and anti- January 2004
hypertensive medicationsin Lipitor and Norvasc

Diflucan Usein children to treat fungal infections January 2004

Spiriva Chronic obstructive pulmonary disease January 2004

Zithromax Acute bacteria sinusitis January 2004

Pending U.S. New Drug Applications (NDASs) and Supplemental Filings:

Product Indication Date Submitted

indiplon GABA-A agonist, immediate release formulation for the treatment of October 2004
primary insomnia

Zithromax Sustained release formulation for the treatment of adult respiratory tract ~ August 2004
infections

Norvasc Reduction of cardiovascular risk, including risk of coronary heart August 2004
disease, myocardial infarction, cardiovascular procedures and strokes

lasofoxifene Selective estrogen modulator for the prevention of post-menopausal August 2004
osteoporosis

Macugen VEGF inhibitor for macular degeneration June 2004

Vfend Treatment for invasive candidiasis and candidemia March 2004

Fragmin Use in oncology patients to reduce cardiac toxicity associated with March 2004
chemotherapy

Depo-Provera Subcutaneous formulations to treat endometriosis December 2003

Subcutaneous formulation for contraception June 2003
Lyrica (pregabalin) Neuropathic pain, postherpetic neuralgia and add-on epilepsy October 2003
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In September 2004, we received approvable letters from the FDA for Lyrica (pregabalin) for the treatment of neuropathic
pain associated with diabetic peripheral neuropathy and postherpetic neuralgia, and as adjunctive therapy in the treatment of
partial seizuresin adults, and a"not-approvable" |etter from the FDA for the treatment of generalized anxiety disorder. We
continue to work with the FDA to resolve open issues on all indications and labeling.

In August 2004, we received a " not-approvable” letter from the FDA for Bextra for the treatment of migraine.

Other Regulatory Approvalsand Filings:

Product/Compound in

Development Description of Event Date Approved Date Submitted
Macugen Application submitted in the E.U. -- September 2004
Inspra Received approval in the E.U. for treatment of August 2004 --
post-MI heart failure

Genotropin Treatment of short stature and growth problemsin -- July 2004
Japan

Lyrica (pregabalin) Received marketing approval in the E.U. July 2004 --

Geodon Oral suspension dosage form approved in 10 E.U.  June 2004 --
states

Zithromax Received approval in Japan for treatment of May 2004 --
sexually transmitted disease

Neurontin Application submitted in Japan for epilepsy -- April 2004

Vfend Approval of apowder for oral suspension (POS) February 2004 --
formulation was granted in the E.U.

Exubera Application submitted in the E.U. -- February 2004

Daxas (roflumilast) Application submitted in the E.U. -- February 2004

Ongoing or planned clinical trialsfor additional uses and dosage formsfor our productsinclude:

Product Indication

sildenfil (Viagra) Pulmonary arterial hypertension in both children and adults

Celebrex Sporadic adenomatous polyposis--a precancerous condition caused by growths in the intestines
Bladder cancer
Barrett's esophagus--a precancerous condition caused by repeated damage from stomach acid
regurgitation
Actinic keratosis--a precancerous skin growth caused by overexposure to sunlight
Cardiovascular benefitsin osteoarthritis patients at high cardiovascular risk
Chronic lower back pain

Bextra Acute pain
Zithromax Cydtic fibrosis
Vfend Candidemiain non-neuropenic patients
Fungal infections in immuno-compromised patients
Camptosar IV Adjuvant colorectal cancer
Gastric cancer
Xalatan (new Ocular hypertension
formulation)
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Certain drug candidates continue to advance in late-stage development or regulatory review, including:

. indiplon, in development with Neurocrine Biosciences, Inc., for treatment of insomnia, with an immediate-
release formulation now under regulatory review inthe U.S,;

. parecoxib, the injectable prodrug of valdecoxib, for treatment of acute pain;

. Daxas, in co-development with Altana Pharma for chronic obstructive pulmonary disease and asthma, now
under regulatory review inthe E.U.;

. Exubera, an inhalable form of insulin for type 1 and type 2 diabetes under co-devel opment, co-manufacture,
and co-marketing with Sanofi-Aventis, with the participation of Nektar Therapeutics, now under regulatory
review inthe EU,;

. Sutent, or SU-11248, an angiogenesis inhibitor for treatment of gastrointestinal stromal tumors, renal
carcinoma, and other cancers;

. edotecarin for colorectal cancer and glioma (brain tumor);

. capravirine, a non-nucleotide reverse transcriptase inhibitor for treatment of HIV;
*  varenicline, a mechanistically novel treatment for smoking cessation;

e torcetrapib/Lipitor, the next-generation treatment for heart disease;

. asenapine for schizophrenia and bipolar disorder, under co-development with Akzo Nobel’s Organon
healthcare unit; and

»  Zithromax-chloroquine for treatment of malaria

In July 2004, we ceased the clinical development of sumanirole, a compound under investigation for the treatment of
Parkinson's disease.

Additional product-related programs are in various stages of discovery and development.

MERGER-RELATED IN-PROCESS RESEARCH AND DEVELOPMENT CHARGES

We recorded a charge of $955 million in the first nine months of 2004 based on our estimate of the portion of the purchase
price alocated to in-process research and development, which included $920 million for Esperion and $35 million for two
animal health businesses.

In the first nine months of 2003, we recorded a charge of $5,043 million for the preliminary estimate of the portion of the
Pharmacia purchase price allocated to in-process research and development (reflects a credit of $87 million in the third
quarter of 2003). The preliminary estimate was subsequently revised to $5,052 million for the year ended December 31,
2003.

A project-by-project valuation was performed by third party valuation specialists to determine the fair value of research and
development projects that were in-process, but not yet completed.
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MERGER-RELATED COSTS

We incurred the following merger-related costs primarily in connection with our acquisition of Pharmacia which was
completed on April 16, 2003:

Three Months Ended Nine Months Ended
Sept. 26,  Sept. 28, Sept. 26,  Sept. 28,
(millions of dollars) 2004 2003 2004 2003
Integration costs:
Pharmacia $ 106 $ 251 $ 348 $ 552
Other 7 2 19 23
Restructuring costs:
Pharmacia 77 54 354 106
Other -- &) 5 (1)
Total merger-related costs - expensed $ 190 $ 303 $ 726 3% 680
Total merger-related costs - capitalized $ - % 552 $ 59 $ 1,319

Integration costs represent external, incremental costs directly related to an acquisition including expenditures for consulting
and systems integration when incurred.

Restructuring costs represent costs associated with asset write-offs, exit activities, employee termination costs and certain
relocation costs.

Cost synergies resulting from the acquisition of Pharmacia totaled more than $2.7 billion in the first nine months of 2004 and
are expected to be about $3.5 billion in full-year 2004 and about $4 billion in full year 2005. Synergies stem from a broad
range of sources, including a streamlined organization, reduced operating expenses and procurement savings.

In connection with the acquisition of Pharmacia, Pfizer management approved plans throughout 2003 and during the first
nine months of 2004 to restructure the operations of both legacy Pfizer and legacy Pharmaciato eliminate duplicative
facilities and reduce costs. The restructuring of our operations as a result of our acquisition of Pharmaciais expected to
continue through at least 2005 and is expected to include severance, costs of vacating duplicative facilities, contract
termination and other exit costs. Total merger-related expenditures (income statement and balance sheet) incurred during
2003-2005 to achieve these synergies are expected to be about $6.0 billion, on a pre-tax basis.

Restructuring Costs Associated with Legacy Pfizer and Legacy Pharmacia - Expensed

During the first nine months of 2004, we recorded $354 million of restructuring costs associated with exiting certain
activities of legacy Pfizer and legacy Pharmacia (from April 16, 2004), including severance, costs of vacating duplicative
facilities, contract termination and other exit costs. Through September 26, 2004, we have recorded, in total, $531 million of
restructuring costs and at September 26, 2004, liabilities for restructuring costs incurred but not paid totaled $110 million and
areincluded in Other current liabilities.

The mgority of the restructuring costs are related to employee terminations. Through September 26, 2004, employee
termination costs totaling $342 million ($201 million recorded in the first nine months of 2004) represent the approved
reduction of the legacy Pfizer and legacy Pharmacia (from April 16, 2004) work force by 3,023 employees, mainly in
corporate, manufacturing, distribution, sales and research. We notified affected individuals and 2,413 employees were
terminated as of September 26, 2004.

Restructuring Costs Associated with Legacy Pharmacia - Capitalized

During the first nine months of 2004 (through April 15, 2004), we recorded $599 million of restructuring costs associated
with employee terminations and exiting certain activities of legacy Pharmacia. These costs were recognized as liabilities
assumed in the purchase business combination. Accordingly, the restructuring costsincurred in the first year after the
acquisition are considered part of the purchase price of Pharmacia and have been recorded as an increase to goodwill.
Through September 26, 2004, we have recorded $2,177 million of restructuring costs and at September 26, 2004 (which
includes an approximate $500 million downward revision related to estimated exit costs through the third quarter of 2004),
liahilities for restructuring costs incurred but not paid totaled $232 million and are included in Other current liabilities.
Future restructuring costs associated with legacy Pharmacia will be charged to the results of operations.

The magjority of the restructuring costs are related to employee terminations. Through September 26, 2004, employee
termination costs totaling $1,542 million ($253 million recorded in the first nine months of 2004) represent the approved
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reduction of the legacy Pharmacia work force by 12,859 employees mainly in corporate, manufacturing, distribution, sales
and research. We notified affected individuals and 11,994 employees were terminated as of September 26, 2004. Employee
termination costs include accrued severance benefits and costs associated with change-in-control provisions of certain
Pharmacia employment contracts.

Restructuring charges are recorded when specific decisions to exit activities are approved and incurred. Reductions to our
estimates of restructuring charges relating to legacy Pharmacia that were originally recorded as goodwill will be recorded as
an adjustment to goodwill. Increases to the estimates of completing the currently approved restructuring plans or costs related
to new restructuring initiatives relating to legacy Pharmacia subsequent to April 15, 2004 will be recorded in our results of
operations.

GOODWILL AND OTHER INTANGIBLE ASSETS

At September 26, 2004, goodwill totaled $23.4 hillion (19% of our total assets) and intangible assets, net of accumulated
amortization, totaled $33.3 billion (27% of our total assets). Intangible assets comprise $27.4 billion of assets with finite lives
and $5.9 billion of assets with indefinite lives. Finite-lived intangible assets include $26.9 hillion of developed technology
rights and indefinite-lived intangible assets include $5.3 billion of brands.

Developed technology rights represent the val ue associated with developed technology to which Pfizer hasrights. These
rights can include the right to develop, use, market, sell and/or offer for sale the products, compounds and intellectual
property that we acquired with respect to products, compounds and/or processes that have been completed. The significant
components of developed technology rightsinclude Celebrex, Detrol, Xalatan, Genotropin, Zyvox, Camptosar and Bextra.

Brands represent tradenames, as the products themselves no longer receive patent protection. Significant components of
brands include Depo-Provera contraceptive, Xanax, Medrol and tobacco-dependence products.

The value of these intangiblesis determined primarily using the “income approach” which starts with aforecast of all the
expected future net cash flows (that is, the expected future revenues less the related expected future expenses) as of the date
of the acquisition. Accordingly, the potential for impairment for these intangible assets may exist if actual revenues are
significantly less than those initially forecasted or actual expenses are significantly more than those initially forecasted. The
determination of fair value results from a complex series of judgments about future events and uncertainties and relies
heavily on estimates and assumptions. The judgments made in determining an estimate of fair value can materially impact net
income. As such, for significant items, we often obtain assistance from third party valuation specialists. The valuations are
based on information available as of the impairment review date and are based on expectations and assumptions that have
been deemed reasonable by management. However, the estimation process is inherently uncertain and unpredictable and our
assumptions may prove to be incomplete or inaccurate and unanticipated events and circumstances may occur. If our
estimates are not representative of future performance, our results could be materially affected.

Some of the more significant estimates and assumptions inherent in the estimation process include: the timing and amount of
projected future cash flows; the discount rate selected to measure the risks inherent in the future cash flows; and the
assessment of the asset’s life cycle and the competitive trends impacting the asset, including consideration of any technical,
legal, regulatory, or economic barriersto entry as well as expected changes in standard of practice for indications addressed
by the asset.

Wereview all of our intangible assets, including goodwill, for impairment at least annually and whenever impairment
indicators are present. Examples of those events or circumstances that may be indicative of impairment include:

« A significant adverse change in legal factors or in the business climate that could affect the value of the intangible
asset. For example, a successful challenge of our patent rights resulting in earlier than expected competition from
generic pharmaceutical manufacturers.

« A significant adverse change in the extent or manner in which an intangible asset is used. For example, restrictions
imposed by the FDA or other regulatory authorities that affect our ability to manufacture or sell our products.

e A projection or forecast that demonstrates a significant change in expected loss. For example, the entry of new
competitive products that treat similar diseases or indications or changes in government reimbursement programs
that result in an inability to sustain projected product revenues and profitability.

Our impairment review processis as follows:

e For finite-lived intangible assets, such as developed technology rights, whenever impairment indicators are
present, we will perform an in-depth review for impairment. We will calculate the undiscounted value of the
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projected cash flows associated with the asset and compare this estimated amount to the carrying amount of the
asset. If the carrying amount is found to be greater, we will record an impairment loss for the excess of book value
over the asset’ sfair value. Fair value is generally calculated by applying an appropriate discount rate to the
undiscounted cash flow projectionsto arrive at net present value. In addition, in al cases of an impairment review,
we will re-evaluate the remaining useful life of the asset and modify it, as appropriate.

«  For indefinite-lived intangible assets, such as brands, each year and whenever impairment indicators are present,
we will calculate the fair value of the asset and record an impairment loss for the excess of book value over fair
value, if any. Fair value is generally measured as the net present value of projected cash flows. In addition, in all
cases of an impairment review, we will re-evaluate the remaining useful life of the asset and determine whether
continuing to characterize the asset as having an indefinite life is appropriate.

e For goodwill, each year and whenever impairment indicators are present, we will calculate the implied fair value
of goodwill by reporting unit and record an impairment loss for the excess of book value over implied fair value, if
any.

OTHER (INCOME)/DEDUCTIONS-NET

In September 2004, Pfizer Inc. and its wholly owned subsidiary, Quigley Company, Inc. ("Quigley"), (together, the
"companies") announced that they have taken steps which, subject to court approval and approval by claimants, will resolve
all pending and future claims against the companies in which claimants allege personal injury from exposure to Quigley
products containing asbestos, silica or mixed dust. Quigley was acquired by Pfizer in 1968 and sold small amounts of
products containing asbestos, silica or mixed dust until the early 1970s. We recorded a charge of $369 million before-tax
(%229 million after-tax) in the third quarter of 2004 in connection with these matters. (Further discussion isincluded in

Part 11, Other Information; Item 1 Legal Proceedings - Product Liability Matters.)

TAXES ON INCOME

The estimated effective tax rate (ETR) used in calculating full-year 2004 income from continuing operations before
cumulative effect of change in accounting principlesis 19.0%. The projected full-year 2004 ETR is lower than the 49.7%
related to our 2003 income from continuing operations before cumulative effect of change in accounting principles primarily
due to the decreased merger-related in-process research and development charges, which are not deductible.

The American Jobs Creation Act of 2004 was enacted in October 2004. The bill has several items of potential significance to
Pfizer, including a one-time opportunity to repatriate earnings from outside the U.S. at a 5.25% tax rate. In addition, the
Research and Experimentation Credit was retroactively reinstated through 2005 as part of the Working Families Tax Relief
Act of 2004. The Company will be able to avail itself of the credit for full-year 2004, rather than for the six months mandated
prior to the bill’s enactment. The Company is evaluating the impact of the two bills and the related effects, if any, on our
fourth-quarter and full-year effective tax rates.

DISCONTINUED OPERATIONS

We evaluate our businesses and product lines on an ongoing basis for strategic fit within our operations. As aresult of our
evaluation, in the first nine months of 2004, we either sold or decided to sell the following businesses and product lines:

* InJanuary 2004, we agreed to sell our in-vitro alergy and autoimmune diagnostics testing (Diagnhostics)
business, formerly included in the " Corporate/Other" category of our segment information, for $575 million
in cash. The sale was completed on April 23, 2004. The Diagnostics business was acquired in April 2003 in
connection with our acquisition of Pharmacia. We recorded $153 million in revenues from this businessin
2003.

 InMarch 2004, we decided to sell our surgical ophthalmic business and in April 2004, we agreed to sdll this
business for $450 million in cash. The sale was completed on June 26, 2004. The surgical ophthalmic
business was included in our Pharmaceutical segment and became a part of Pfizer in April 2003 in
connection with our acquisition of Pharmacia. We recorded $102 million in revenues from this businessin
2003.

* InMarch 2004, we decided to sell certain non-core consumer product lines marketed primarily in Europe by
our Consumer Healthcare segment and in May 2004, we agreed to sell these products for 135 million euro
(approximately $163 million) in cash. The sale was completed on June 28, 2004 and we recognized a
$65 million gain. The majority of these products were small brands sold in single markets only and included
certain products that became a part of Pfizer in April 2003 in connection with our acquisition of Pharmacia.
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We recorded $103 million in revenues from these products in 2003.

 InMarch 2004, we decided to sell certain European generic pharmaceutical businesses. The European
generic businesses were included in our Pharmaceutical segment and became a part of Pfizer in April 2003,
in connection with our acquisition of Pharmacia. We recorded $94 million in revenues from these businesses
in 2003.

We have included the results of operations of these businesses and product lines in discontinued operations for the three-
month and nine-month periods ended September 26, 2004. Due to the timing of our acquisition of Pharmaciain April 2003,
the results of operations relating to these businesses and product lines for the three-month and nine-month periods ended
September 28, 2003 were included in our consolidated results of operations from April 16, 2003, the acquisition date, except
for those relating to certain legacy Pfizer non-core consumer healthcare products which have been included in discontinued
operations for all periods presented.

The significant assets and liabilities relating to these businesses and product lines include intangible assets; goodwill;
property, plant and equipment; inventory; accounts receivable; accrued liabilities and deferred taxes.

In 2003, we sold the following businesses and product lines:

* InMarch 2003, we sold the Adams confectionery products business, formerly part of our Consumer
Healthcare segment, for $4.2 billion in cash. We recognized a gain on the sale of this business of
$3,091 million ($1,824 million net of tax) in the consolidated statement of operations for the first nine
months of 2003.

» In March 2003, we sold the Schick-Wilkinson Sword shaving products business, formerly part of our
Consumer Healthcare segment, for $930 million in cash. We recognized a gain on the sale of this business of
$462 million ($262 million net of tax) in the consolidated statement of operations for the first nine months of
2003.

» InMarch 2003, we sold the oral contraceptives Estrostep and Loestrin, formerly part of our Pharmaceutical
segment, for $197 million in cash with aright to receive up to $47.3 million contingent on Estrostep
retaining market exclusivity until the expiration of its patent. We recognized a gain on the sale of these two
products of $193 million ($116 million net of tax) in the consolidated statement of operations for the first
nine months of 2003.

« InApril 2003, we completed the sale of the hormone replacement therapy femhrt, formerly part of our
Pharmaceutical segment, for $160 million in cash with aright to receive up to $63.8 million contingent on
femhrt retaining market exclusivity until the expiration of its patent. We recognized a gain on the sale of this
product of $139 million ($83 million net of tax) in the consolidated statement of operations for the first nine
months of 2003.

These businesses and product lines are reported as discontinued operations in the three-month and nine-month periods ended
September 28, 2003.

The following have been segregated from continuing operations and reported as discontinued operations:

Three Months Ended Nine Months Ended
Sept. 26, Sept. 28, Sept. 26,  Sept. 28,
(millions of dollars) 2004 2003 2004 2003
Revenues $ 52 $ 154  $ 356 $ 1,031
Pre-tax income/(loss) $ 3 % 3 % 42 $ 59
Provision/(benefit) for taxes on income -- (D 15 23
Income/(loss) from operations of discontinued businesses and product
lines-net of tax 3) (2) 27 36
Pre-tax gains on sales of discontinued businesses and product lines 65 -- 68 3,885
Provision for taxes on gains 19 -- 20 1,600
Gains on sales of discontinued businesses and product lines-net of tax 46 -- 48 2,285
Discontinued operations-net of tax $ 13 $ 2 $ 7% 2321

-39-



ADJUSTED INCOME

General Description of Adjusted Income Measure

Adjusted Income is an alternative view of performance used by management and we believe that investors' understanding of
our performance is enhanced by disclosing this performance measure. The company reports Adjusted Income in order to
portray the results of our major operations--the discovery, development, manufacture, marketing, and sale of prescription
medicines for humans and animals, as well as our over-the-counter products, prior to considering certain income statement
elements. We have defined Adjusted Income as net income before discontinued operations, the cumulative effect of changes
in accounting principles, significant impacts of purchase accounting for acquisitions, merger-related costs and certain
significant items. The Adjusted Income measure is not and should not be viewed as a subgtitute for U.S. GAAP Net Income.

The Adjusted Income measure is an important internal measurement for Pfizer. We measure performance on this basis--for
the overall company as well as for our reportable business segments:

e Senior management receives a monthly analysis of the operating results of our businesses that is prepared on an
Adjusted Income basis;

e Theannual budgets of our businesses are prepared on an Adjusted Income basis; and

e Annua and long-term compensation, including annual cash bonuses, merit-based salary adjustments, and stock
options, for various levels of management is based on financial measures that include Adjusted Income. These
financial measures currently represent a significant portion of target objectives that are utilized to determine both
annual and long-term compensation for various levels of management, although the actual weighting of the
objective may vary by level of management.

Degspite the importance of this measure to management in goal setting and performance measurement, we stress that Adjusted
Income is a non-GAAP financial measure that has no standardized meaning prescribed by U.S. GAAP and, therefore, has
limitsin its usefulness to investors. Because of its non-standardized definition, Adjusted Income (unlike U.S. GAAP Net
Income) may not be comparable with the calculation of similar measures for other companies. Adjusted Income is presented
solely to permit investors to more fully understand how management assesses the performance of our company.

We also recognize that, as an internal measure of performance, the Adjusted Income measure has limitations and, therefore,
we do not restrict our performance-management process solely to this metric. A limitation of the Adjusted Income measure is
that it provides a view of operations without including all events during a period such as the effects of an acquisition, merger-
related charges or amortization of purchased intangibles and does not provide a comparable view of our performance to other
companies in the pharmaceutical industry. We also use other specifically tailored tools designed to ensure the highest levels
of performance in the company. For example, our Research and Devel opment organization has productivity targets upon
which its effectiveness is measured. In addition, for senior levels of management, a portion of their long-term compensation
isbased on U.S. GAAP net income.

Purchase Accounting Adjustments

Adjusted Income is calculated prior to considering significant purchase-accounting impacts, such as those related to our
acquisitions of Pharmacia and Esperion. These impacts can include charges for purchased in-process research and
development, the incremental charge to cost of sales from the sale of acquired inventory that was written up to fair value, and
the incremental charges related to the amortization of finite-lived intangible assets for the increase to fair value. Therefore,
the Adjusted |ncome measure includes the revenues earned upon the sale of the acquired products without considering the
aforementioned significant charges.

Certain of the purchase accounting adjustments associated with a business combination, such as the amortization of
intangibles, can occur for up to 40 years (with a weighted average useful life of approximately 11 years) but this presentation
provides an alternative view of our performance that is used by management to internally assess business performance. We
believe that this presentation provides management and investors an alternative view of our business results by trying to
provide a degree of parity to internally developed intangible assets and acquired intangible assets.

However, a completely accurate comparison of internally developed intangible assets and acquired intangible assets cannot
be achieved through Adjusted Income. This component of Adjusted Income is derived solely with the impacts of the items
listed in the first paragraph of this section. We have not factored in the impacts of any other differences in experience that
might have occurred if Pfizer had discovered and developed those intangible assets on its own and this approach does not
intend to be representative of the results that would have occurred in those circumstances. For example, our research and
development costsin total, and in the periods presented, may have been different; our speed to commercialization and
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resulting sales may have been different; or our costs to manufacture may have been different. In addition, our marketing
efforts may have been received differently by our customers. As such, in total, there can be no assurance that our Adjusted
Income amounts would have been the same as presented had Pfizer discovered and devel oped the acquired intangible assets.

Merger-Related Costs

Adjusted Income is calculated prior to considering integration and restructuring costs associated with business combinations
because these costs are unique to each transaction and represent costs that were incurred to restructure and integrate two
businesses as aresult of the acquisition decision. For additional clarity, only restructuring and integration activities that are
associated with a purchase business combination are included in merger-related costs. We have not factored in the impacts on
synergies that would have resulted had these costs not been incurred.

We believe that viewing income prior to considering these charges provides investors with a useful additional perspective
because the significant costs incurred in a business combination result primarily from the need to eliminate duplicate assets,
activities or employees--a natural result of acquiring a fully integrated set of activities. For this reason, we believe that the
costs incurred to convert disparate systems, to close duplicative facilities or to eliminate duplicate positions (for example, in
the context of a business combination) can be viewed differently from those costs incurred in other, more normal business
contexts.

The integration and restructuring costs associated with a business combination may occur over several years with the most
significant impacts ending within three years of the transaction. Because of the need for certain external approvals for some
actions, the span of time needed to achieve certain restructuring and integration activities can be lengthy. For example, due to
the highly regulated nature of the pharmaceutical business, the closure of excess facilities can take several years as all
manufacturing changes are subject to extensive validation and testing and must be approved by the FDA. In other situations,
we may be required by local laws to obtain approvals prior to terminating certain employees. This approval process can
delay the termination action.

Discontinued Operations

Adjusted Income is calculated prior to considering gains or losses on the sale of businesses and product linesincluded in
discontinued operations as well as the related results of operations. We believe that this presentation is meaningful to
investors because, while we review our businesses and product lines on an ongoing basis for strategic fit with our operations,
we do not build or run our businesses with an intent to sell them.

Certain Significant ltems

Adjusted Income is calculated prior to considering certain significant items. Certain significant items represent substantive,
unusual items that are evaluated on an individual basis. Such evaluation considers both the quantitative and the qualitative
aspect of their unusual nature. Unusual, in this context, may represent items that are not part of our ongoing business; items
that, either as aresult of their nature or size, we would not expect to occur as part of our normal business on aregular basis;
items that would be non-recurring; or items that relate to products we no longer sell. While not al inclusive, examples of
items which could be included as certain significant items would be a major non-acquisition related restructuring charge, if
non-recurring in nature; costs associated with a significant recall of one of our products; charges related to sales or disposals
of products or facilities that do not qualify as discontinued operations as defined by U.S. GAAP; or possible charges related
to legal matters, such asthose discussed in Legal Proceedingsin our 2003 Form 10-K and in Part I1: Other Information;
Legal Proceedings included in our 2004 Form 10-Q filings (for example, our $369 million charge related to asbestos-related
matters incurred in the third quarter of 2004). Normal, ongoing defense costs of the company or settlements and accruals on
legal matters made in the normal course of our business would not be considered a certain significant item.

-41 -



Reclassification

In 2004, in response to a change in Pfizer's business strategy, we revised our basis for Adjusted Income such that we no
longer consider certain itemsin Adjusted Income. For example, copromotion charges and payments for intellectual -property
rights for unapproved products being developed by third parties and the operational contribution of divestitures are no longer
presented in an alternative manner from U.S. GAAP. We have revised our previous 2003 basis for Adjusted Income to
conform to the 2004 presentation.

A reconciliation between net income, as reported under GAAP, and Adjusted Income follows:

Third Quarter First Nine Months

% Incr./ % Incr./
(millions of dollars) 2004 2003  (Decr.) 2004 2003 (Decr.)
Reported net income $3341 $ 2,235 50 $ 8536 $ 3,308 158
Discontinued operations-net of tax (43) 2 * (75) (2,321) (97)
Cumulative effect of change in accounting

principles-net of tax -- -- -- -- 30 *

Purchase accounting adjustments-net of tax 521 1,253 (58) 2,558 7,093 (64)
Merger-related costs-net of tax 112 186 (40) 463 420 10
Certain significant items-net of tax 229 -- -- 269 -- --
Adjusted Income $4160 $ 3,676 13 $11,751 $ 8,530 38

*Calculation not meaningful.
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Adjusted income as shown above excludes the following items:

Third Quarter First Nine Months
(millions of dollars) 2004 2003 2004 2003
Discontinued operations, pre-tax:
Loss/(income) from operations of discontinued businesses and product
lines® $ 3% 3 3 (42 $ (59
Gains on sales of discontinued businesses and product lines® (65) - (68)  (3,885)
Total discontinued operations pre-tax (62) 3 (110) (3,944)
Income taxes 19 (D 35 1,623
Total discontinued operations-net of tax (43) 2 (75)  (2,321)
Cumulative effect of change in accounting principles-net of tax -- -- -- 30
Purchase accounting adjustments, pre-tax:
In-process research and devel opment® - (87) 955 5043
Intangible amortization and other® 827 691 2,450 1,275
Sale of acquired inventory written up to fair value® -- 1,278 - 1,670
Total purchase accounting adjustments, pre-tax 827 1,882 3,405 7,988
Income taxes (306) (629) (847) (895)
Total purchase accounting adjustments-net of tax 521 1,253 2,558 7,093
Merger-related costs, pre-tax:
Integration costs--Pharmacia® 106 251 348 552
Integration costs--Other® 7 2 19 23
Restructuring charges--Pharmacia® 77 54 354 106
Restructuring charges--Other® -- (4) 5 (1)
Total merger-related costs, pre-tax 190 303 726 680
Income taxes (78) (117) (263) (260)
Total merger-related costs-net of tax 112 186 463 420
Certain significant items, pre-tax
Litigation charge®” 369 - 369 -
Operating results of divested legacy Pharmacia research facility@ -- - 64 --
Total certain significant items, pre-tax 369 -- 433 --
Income taxes (140) -- (164) --
Total certain significant items,-net of tax 229 -- 269 --

Total discontinued operations, cumulative effect of change in accounting
principle, purchase accounting adjustments, merger-related costs and
certain significant items-net of tax $ 819 $ 1441 $3215 $ 5222

@ Included in Discontinued operations-net of tax

® |ncluded in Merger-related in-process research and devel opment charges
© ncluded primarily in Amortization of intangible assets

@ Included in Cost of sales

© |ncluded in Merger-related costs

® Included in Other (income)/deductions-net

©@ |ncluded in Research and development expenses
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FINANCIAL CONDITION, LIQUIDITY AND CAPITAL RESOURCES

Our net financial asset position was as follows:

Sept. 26, Dec. 31,

(millions of dollars) 2004 2003
Financial assets:
Cash and cash equivalents $ 1864 $ 1,520
Short-term investments 16,814 10,432
Short-term loans 597 391
Long-term investments and loans 4,216 6,142
Total financial assets $ 23,491 $ 18,485
Debt:
Short-term borrowings $ 10,858 $ 8,818
Long-term debt 7,956 5,755
Total debt $ 18,814 $ 14,573
Net financial assets $ 4677 $ 3912

Werely largely on operating cash flow, short-term commercial paper borrowings and long-term debt to provide for the
working capital needs of our operations, including our R&D activities. Our short-term and long-term investments consist
primarily of high-quality, liquid investment-grade debt securities. Wherever possible, cash management is centralized and
intercompany financing is used to provide working capital to our operations. Where local restrictions prevent intercompany
financing, working capital needs are met through operating cash flows and/or external borrowings.

Our short-term borrowings are rated P1 by Moody's I nvestors Service (Moody's) and A-1+ by Standard & Poor's (S&P).
Also, our long-term debt has been rated Aaa by Moody's and AAA by S& P for more than 18 years. Moody's and S& P are the
major corporate debt-rating organizations. Our superior credit ratings are primarily based on our diversified product portfolio,
our strong operating cash flows and our substantial financial assets. Our access to short-term financing at favorable rates
would be affected by a substantial downgrade in our credit ratings.

We have available lines of credit and revolving-credit agreements with a group of banks and other financia institutions. We
maintain cash balances and short-term investments in excess of our commercial paper borrowings and have access to

$2.9 billion of lines of credit, of which $2.4 billion expire within one year. Of these lines of credit, $2.5 billion are unused, of
which our lenders have committed to loan us $1.0 billion at our request.

At September 26, 2004, we had the ability to borrow approximately $3.0 billion by issuing debt securities under our
$5 billion debt shelf registration statement filed with the SEC in November 2002.

In September 2004, we issued $1.0 billion of senior unsecured floating-rate notes at LIBOR, less anominal amount, with an
initial maturity of 13 months. The debt holders have the option to extend the term of the notes by one month, each month,
during the five-year maximum term of the notes. In addition, the adjustment to LIBOR increases each September by a
nominal amount. The notes are callable by us at par plus accrued interest to date every six months, with thirty days' notice.

We have issued the following debt under our debt shelf registration statement, which was used for current general corporate
purposes, including the refinancing of existing debt:

In February 2004:

» $750 million senior unsecured notes, due February 2014, which pay interest semi-annually, beginning on
August 15, 2004, at arate of 4.5%; and

 $700 million senior unsecured notes, due March 2007, which pay interest semi-annually, beginning on
September 15, 2004, at arate of 2.5%.

In November 2004:

» $1.0hbillion senior unsecured floating rate notes, due November 2005, which pay interest quarterly,
beginning on February 4, 2005, at LIBOR, less a nominal amount.



Selected measures of liquidity and capital resources:

Sept. 26, Dec. 31,

2004 2003
Cash and cash equivalents and short-term investments and loans (millions of dollars) $ 19275 $ 12,343
Working capital (millions of dollars)* $ 13818 $ 6,768
Current ratio** 1.55:1 1.28:1
Shareholders' equity per common share*** $ 913 $ 863

*  Working capital includes assets and liabilities of discontinued businesses and product lines held for sale at
September 26, 2004 and December 31, 2003.

**  Current ratio is the proportion of current assetsto current liabilities.

*** Representstotal shareholders' equity divided by the actual number of common shares outstanding (which excludes
treasury shares and those held by our employee benefit trust).

The increase in working capital from December 31, 2003 to September 26, 2004 primarily reflects:

 cash from current period operations

* cash proceeds from long-term debt i ssuances -- $2,450 million

» cash proceeds from the exercise of stock options -- $893 million

* net cash proceeds from sale of long-term investments -- $300 million

* anincrease in accounts receivable of $580 million which reflects, among other things, the impact of three
additional days occurring in the fourth quarter of 2003 compared to the third quarter of 2004. This normal
recurring pattern can occur as aresult of our monthly accounting calendar and therefore does not impact

revenue growth comparisons

* anincreaseininventory of $596 million due to increased production in anticipation of expected product
launches, increased production costs and the impact of foreign exchange

partially offset by:
* purchases of our common stock -- $4,787 million
» cash dividends on common and preferred stock -- $3,821 million
 purchases of property, plant and equipment -- $1,526 million
* net cash paid to acquire Esperion and two animal health businesses -- $1,443 million

Net Cash Provided by Operating Activities

During the first nine months of 2004, net cash provided by continuing operating activities was $10,350 million, as compared
to $7,329 million in the 2003 period. The increase in net cash provided by operating activities was primarily due to current
period income from operations, net of non-cash items, which reflects the increased revenues attributabl e to Pharmacia
products for the first nine months of 2004 compared to recording sales of Pharmacia products from the April 16, 2003
acquisition date and includes a $369 million accrual for a charge relating to certain asbestos-related litigation matters. This
was partially offset by increases in accounts receivable which, in the comparable period in 2003, was lower due to no longer
having receivables from copromotion agreements with Pharmacia post-merger and the harmonization of Pharmacia’s trade-
inventory practices (see REVENUES for further information) and inventory. A further offset relates to payments, in 2004, of
$1,123 million for litigation settlements relating to Rezulin and Neurontin that were accrued in 2003.

In the cash flow statement, Other includes adjustments for non-cash items such as valuation adjustments.
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Net Cash (Used in)/Provided by Investing Activities

During the first nine months of 2004, net cash used in investing activities was $6,733 million, compared to net cash provided
by investing activities of $3,939 million in the 2003 period. The increase in net cash used in investing activitiesin 2004 was
primarily attributable to:

e anincreasein net purchases of short-term and long-term investments (an increased use of $3,327 million)

* net cash paid of $1,443 million relating to the acquisition of Esperion and two animal health businesses
compared to cash and cash equivalents acquired in the Pharmacia acquisition of $1,789 million (an increased
use of $3,232 million)

» adecreasein the proceeds from the sales of businesses and product lines (an increased use of $4,408 million)
partially offset by:
 adecrease in purchases of property, plant and equipment (a decreased use of $336 million)

Net Cash Used in Financing Activities

During the first nine months of 2004, net cash used in financing activities was $3,280 million, as compared to
$11,524 million in the 2003 period. The decrease in net cash used in financing activities in 2004 was primarily attributable to:

 adecrease in common share purchases of $5,086 million as compared to the first nine months of 2003 under
our share-purchase programs

* anincreasein net borrowings of $3,721 million due primarily to an increase in net short-term borrowings of
$1,322 million and the issuance, in February 2004, of $1,450 million in senior unsecured notes under our
existing debt shelf registration and, in September 2004, an additional $1,000 million in senior unsecured
floating rate notes

partially offset by:

» anincreasein cash dividends paid of $545 million as compared to the first nine months of 2003 due to an
increase in the dividend as well as alarger number of shares outstanding during the first nine months of 2004
resulting from the acquisition of Pharmaciain April 2003

In December 2003, we announced a $5 billion share-purchase program, which we completed in October 2004 and was
funded from operating cash flows. During the first nine months of 2004, we purchased 139 million shares of common stock
at atotal cost of $4.8 billion under this program.

In October 2004, we announced a new $5 billion share-purchase program, which is expected to be completed by the end of
2005 and will be funded from operating cash flows.

Off-Balance-Sheet Arrangements

Legacy Pharmacia guaranteed certain transactions in which Monsanto, its former agricultural subsidiary, isinvolved. These
guarantees continued after Pfizer's acquisition of Pharmaciaand at September 26, 2004 included approximately $224 million
of bank notes with maturities during the fourth quarter of 2004 and $5 million of environmental guarantees, which are
required until Monsanto can obtain certain approvals.

Certain of our copromotion agreements include additional provisionsthat give our aliance partners the right to negotiate for,
or in some cases to obtain, under certain financial conditions, copromotion rightsin specified countries with respect to certain
of the Company's products.

OUTLOOK

Pfizer continues to demonstrate resilience in the face of a challenging business environment. We expect to achieve 2004
Adjusted Income of $16.1- $16.3 billion, adjusted diluted EPS of $2.12-$2.14, GAAP net income of $12.0 - $12.2 hillion and
GAAP diluted EPS of $1.58 to $1.60. The achievement of these targets is subject to the cautionary factors that may affect
future results. The differences between targeted GAAP net income and Adjusted Income and between targeted GAAP diluted
EPS and adjusted diluted EPS are attributable to projected incremental purchase-accounting-related intangible amortization
of $2.2 billion, or $.29 per share; merger-related costs of $0.7 billion, or $.09 per share; in-process research and development
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expenses of $1.0 billion, or $.13 per share; and certain significant items of $0.3 billion, or $.04 per share, which include a
charge relating to the resolution, subject to court approval and approval by claimants, of certain ashestos-related litigation
matters; offset by income from discontinued operations of $0.1 billion, or $.01 per share. Our estimates for GAAP net
income for 2004 exclude the income and expense related to pending, prospective or unanticipated transactions and events.
We plan to spend about $7.5 billion on R&D during 2004.

Whileit istoo early in our annual planning processto project Pfizer's 2005 financial performance, a number of directional
factors are known or emerging that are expected to impact revenue and income growth in 2005. The Company expects a
substantial impact as aresult of certain major products facing generic competition. Expense synergies associated with Pfizer's
acquisition of Pharmacia will continue to contribute to growth in 2005, but to a lesser degree than in 2004. Ancther year-
over-year impact pertains to foreign exchange; if current rates remain unchanged, foreign exchange will have no material
impact on 2005 revenue growth.

Several factors are expected to offset these pressures on revenues and income. The upcoming year is expected to bring
continued growth of major in-line products. Subject to regulatory approvals and other factors, the Company expectsto realize
the initial benefits of the introduction of several new products with substantial commercial potential. And the Company's
operating expense flexibility and capacity to achieve additional cost efficiencies will further improve prospects for income
growth.

While Pfizer's revenue and income growth will likely be tempered in the near term due to patent expirations and other
factors, the Company will continue to make the investments necessary to sustain strong longer-term growth, the prospects for
which remain excellent. We will provide investors a more comprehensive overview of 2005 early next year.

CAUTIONARY FACTORS THAT MAY AFFECT FUTURE RESULTS

Our disclosure and analysis in this report, including but not limited to the information discussed in the Outlook section above,
contain forward-looking information about our company's financial results and estimates, business prospects and products in
research that involve substantial risks and uncertainties. From time to time, we also may provide oral or written forward-
looking statements in other materials we release to the public. Forward-looking statements give our current expectations or
forecasts of future events. Y ou can identify these statements by the fact that they do not relate strictly to historic or current
facts. They use words such as "anticipate," "estimate," "expect,” "project,” "intend,” "plan,” "believe," "will," and other words
and terms of similar meaning in connection with any discussion of future operating or financial performance. In particular,
these include statements relating to future actions, prospective products or product approvals, future performance or results of
current and anticipated products, sales efforts, expenses, interest rates, foreign exchange rates, the outcome of contingencies,
such aslegal proceedings, and financial results. Among the factors that could cause actual results to differ materially are the
following:

* the success of research and development activities

« decisions by regulatory authorities regarding whether and when to approve our drug applications as well as
their decisions regarding labeling and other matters that could affect the commercial potential of our
products

« the speed with which regulatory authorizations, pricing approval and product launches may be achieved

» competitive developments affecting our current growth products

« the ability to successfully market both new and existing products domestically and internationally

« difficulties or delays in manufacturing

* trade buying patterns

« the ability to meet generic and branded competition after the loss of patent protection for our products

* trendstoward managed care and health care cost containment

» possible U.S. legislation or regulatory action affecting, among other things, pharmaceutical pricing and
reimbursement, including Medicaid and Medicare and involuntary approval of prescription medicines for

over-the-counter use

« the potential impact of the Medicare Prescription Drug | mprovement and Modernization Act of 2003
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« legidation or regulations in markets outside the U.S. affecting product pricing, reimbursement or access
» contingenciesrelated to actual or alleged environmental contamination

» claimsand concerns that may arise regarding the safety or efficacy of in-line products and product
candidates

 lega defense costs, insurance expenses, settlement costs and the risk of an adverse decision or settlement
related to product liability, patent protection, government investigations, ongoing efforts to explore various
means for resolving asbestos litigation and other legal proceedings

 the company's ability to protect its patents and other intellectual property both domestically and
internationally

* interest rate and foreign currency exchange rate fluctuations
» governmental laws and regulations affecting domestic and foreign operations, including tax obligations
» changesin generally accepted accounting principles

» any changesin business, political and economic conditions due to the threat of future terrorist activity in the
U.S. and other parts of the world, and related U.S. military action overseas

» growthin costs and expenses
» changesin our product mix

» theimpact of acquisitions, divestitures, restructurings, product withdrawals and other unusual items,
including our ability to integrate and to obtain the anticipated results and synergies from our acquisition of
Pharmacia

We cannot guarantee that any forward-looking statement will be realized, although we believe we have been prudent in our
plans and assumptions. Achievement of future results is subject to risks, uncertainties and inaccurate assumptions. Should
known or unknown risks or uncertainties materialize, or should underlying assumptions prove inaccurate, actual results could
vary materially from past results and those anticipated, estimated or projected. Investors should bear thisin mind as they
consider forward-looking statements.

We undertake no obligation to publicly update forward-looking statements, whether as a result of new information, future
events or otherwise. Y ou are advised, however, to consult any further disclosures we make on related subjectsin our Forms
10-Q, 8-K and 10-K reports to the Securities and Exchange Commission. Our Form 10-K filing for the 2003 fiscal year listed
various important factors that could cause actual resultsto differ materially from expected and historic results. We note these
factors for investors as permitted by the Private Securities Litigation Reform Act of 1995. Readers can find them in Item 1 of
that filing under the heading “Factors That May Affect Future Results." We incorporate that section of that Form 10-K in this
filing and investors should refer to it. Y ou should understand that it is not possible to predict or identify all such factors.
Consequently, you should not consider any such list to be a complete set of all potential risks or uncertainties.

Legal Proceedings and Contingencies

We and certain of our subsidiaries are involved in various patent, product liability, consumer, commercial, environmental and
tax litigations and claims; government investigations; and other legal proceedings that arise from time to time in the ordinary
course of our business. We do not believe any of them will have a materia adverse effect on our financial position. Litigation
isinherently unpredictable, and excessive verdicts do occur. Although we believe we have valid defenses in these matters, we
could in the future incur judgments or enter into settlements of claimsthat could have a material adverse effect on our results
of operationsin any particular period.

Patent claims include challenges to the coverage and/or validity of our patents on various products or processes. Although we
believe that we have valid defenses to these challenges with respect to all our material patents, there can be no assurance as to
the outcome of these matters, and alossin any of these cases could result in aloss of patent protection for the drug at issue,
which could lead to a significant loss of sales of that drug and could materially affect future results of operations.
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Item 4. Disclosure Controls and Procedures

As of the end of the period covered by this report, we carried out an evaluation, under the supervision and with the
participation of our principal executive officer and principal financial officer, of the effectiveness of the design and operation
of our disclosure controls and procedures. Based on this eval uation, our principal executive officer and principal financial
officer concluded that our disclosure controls and procedures are effective in alerting them in atimely manner to material
information required to be disclosed in our periodic reports filed with the SEC.

There have been no changesin our internal control over financial reporting during the most recent fiscal quarter that have
materially affected, or are reasonably likely to materially affect, our internal control over financial reporting.
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FORM 10-Q
PART Il - OTHER INFORMATION
Item 1. Legal Proceedings.

Certain legal proceedings in which we are involved are discussed in Note 20 to the consolidated financial statements included
in our 2003 Financial Report; Part |, Item 3, of our Annual Report on Form 10-K for the year ended December 31, 2003; and
Part I1, Item 1, of our Quarterly Reports on Form 10-Q for the quarters ended March 28 and June 27, 2004. The following
discussion is limited to certain recent developments concerning our legal proceedings and should be read in conjunction with
those earlier Reports. Unless otherwise indicated, all proceedings discussed in those earlier Reports remain outstanding.

Patent M atters
Neurontin (gabapentin)

As previously reported, Warner-Lambert brought patent infringement suitsin various federal courts against several generic
manufacturers that have filed abbreviated new drug applications with the FDA asserting the invalidity and non-infringement
of our gabapentin (Neurontin) low-lactam patent. These suits have been consolidated for pre-trial purposesin the U.S.
District Court for the District of New Jersey. The generic manufacturers that are defendants in these suits include, among
others, Ivax Corp., Alpharma Inc. and Teva Pharmaceutical Industries Ltd.

The 30-month stay of FDA approval triggered by our infringement suits has expired. The FDA has granted final approval and
awarded 180 days of marketing exclusivity (i) to Ivax for its generic gabapentin product, which is not AB-rated (i.e., isnot
allowed to be directly substituted for Neurontin in most states), and (ii) to Alpharma for its generic gabapentin product,
which is AB-rated (i.e., is allowed to be directly substituted for Neurontin). After the U.S. District Court for the District of
New Jersey denied our requests for temporary restraining orders against Ivax and Alpharma, respectively, Ivax launched its
generic gabapentin product in August 2004 and Alpharma launched its generic gabapentin product on October 8, 2004. At
Alpharma's request, the FDA also granted final approval to Tevato market its AB-rated generic gabapentin product, and
Teva has launched its product. On October 13, 2004, the U.S. Digtrict Court for the District of New Jersey denied our motion
for a preliminary injunction against Alpharma.

We intend to aggressively pursue our patent infringement suits against the generic manufacturers. If the court ultimately
determines that the generic manufacturers have infringed our patent, we will pursue all available remedies and damages,
including damages based on our lost profits.

In response to the launches by Alpharma and Teva and following the denial of our request for atemporary restraining order
against Alpharma, Greenstone Ltd., awholly owned subsidiary of Pfizer, launched a generic version of Neurontin on
October 8, 2004. Tevathen brought an action against Pfizer, Greenstone and the FDA in the U.S. District Court for the
District of Columbia challenging the launch by Greenstone. On October 13, 2004, the court declined to grant preliminary
injunctive relief against Greenstone.

Celebrex (celecoxib), Bextra (valdecoxib)

As previously reported, in February 2004, the U.S. Court of Appeals for the Federal Circuit affirmed the District Court's
grant of summary judgment in our favor in an action by the University of Rochester aleging that our sales of Celebrex and
Bextrainfringe its patent. In July 2004, the Federal Circuit denied the University's request for a rehearing en banc. In October
2004, we received the University's petition for certiorari requesting that the United States Supreme Court consider an appeal
of the action.

Accupril (quinapril)

Although our U.S. basic product patent relating to Accupril expired in 2003, we have a patent on particular formulations
containing quinapril until 2007. As previousdly reported, in our patent infringement action against Teva Pharmaceuticals
Industries Ltd., the U.S. District Court for the District of New Jersey held that our formulation patent is valid, infringed and
enforceable, and it issued an injunction blocking approval by the FDA of Teva's abbreviated new drug application until the
expiration of our patent. Teva has appealed that decision. If Teva were to prevail in its appeal, it could market its generic
quinapril product immediately.

If Tevas appeal is not successful, we expect that FDA action, or awaiver by Teva, will result in the loss of Teva's 180-day
marketing exclusivity visavis other generic manufacturers. In either event, we expect that Teva's loss of exclusivity will
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result in the approval by the FDA of the other generic manufacturers' abbreviated new drug applications, permitting those
manufacturers to market their generic quinapril products.

Product Liability Matters
Rezulin

The U.S. Attorney's office for the District of Maryland advised us by letter dated October 13, 2004 that it has closed the
previously reported investigation related to Warner-Lambert's sales of Rezulin.

Asbestos

* Quigley

Quigley Company, Inc. ("Quigley"), awholly owned subsidiary, was acquired by Pfizer in 1968 and sold small amounts of
products containing asbestos until the early 1970s. As announced on September 3, 2004, Pfizer and Quigley have taken steps
which, if approved by the courts and claimants, will resolve al pending and future claims against Pfizer and Quigley in
which the claimants allege personal injury from exposure to Quigley products containing asbestos, silica or mixed dust. We
took a charge of $369 million before-tax ($229 million after-tax) to third quarter 2004 earnings in connection with these
meatters.

Quigley will file a Chapter 11 reorganization plan in the U.S. Bankruptcy Court for the Southern District of New Y ork that
must be approved by both the Bankruptcy Court and the U.S. District Court for the Southern District of New Y ork after
receipt of the vote of 75 percent of the claimants. In connection with that filing, Pfizer has entered into settlement agreements
with lawyers representing more than 80 percent of the individuals with claims related to Quigley products against Quigley
and Pfizer that provide for atotal of $430 million in payments. The reorganization plan will establish a Trust for the payment
of all remaining pending claims as well as any future claims alleging injury from exposure to Quigley products. Pfizer will
contribute $405 million to the Trust through a note, as well as approximately $100 million in insurance, and will forgive a
$30 million loan to Quigley. If approved by the courts and the claimants, the reorganization plan will result in a permanent
injunction directing all future claims alleging personal injury from exposure to Quigley products to the Trust.

e Other Matters

As of September 30, 2004, approximately 141,400 claims naming American Optical Corporation (which isaformer
subsidiary of Warner-Lambert) and numerous other defendants were pending in various federal and state courts seeking
damages for alleged personal injury from exposure to American Optical products containing asbestos and other allegedly
hazardous materials. We are actively engaged in defending, and will continue to explore various means to resolve, these
claims. As previously reported, Gibsonburg Lime Products Company was acquired by Pfizer in the 1960s and sold small
amounts of products containing asbestos until the early 1970s. There isa small number of lawsuits pending against Pfizer in
various federal and state courts seeking damages for alleged personal injury from exposure to Gibsonburg Lime products
containing asbestos and other allegedly hazardous materials. As previoudy reported, there is a small number of lawsuits
pending in various federal and state courts seeking damages for alleged exposure to ashestosin facilities owned or formerly
owned by Pfizer or its subsidiaries.

Hormone-Replacement Therapy

As previously reported, Pfizer Inc., Pharmacia Corporation (a direct, wholly owned subsidiary of Pfizer Inc.), Pharmacia &
Upjohn, Inc. (an indirect, wholly owned subsidiary of Pfizer Inc.) and Greenstone Ltd. (an indirect, wholly owned subsidiary
of Pfizer Inc.), along with several other pharmaceutical manufacturers, have been named as defendants in a number of
lawsuits in various federal and state courts alleging personal injury resulting from the use of certain estrogen and progestin
medications prescribed for women to treat the symptoms of menopause. In addition to the lawsuits previoudly reported,
various purported statewide class actions have been filed against Pfizer and the three specified subsidiaries.

Commercial Matters
Neurontin

As previously reported, a number of civil suits, including purported class actions, have been filed against usin various federal
and state courts alleging claims arising from the promotion and sale of Neurontin. The plaintiffsin the purported class actions
seek to represent nationwide and certain statewide classes consisting of persons, including individuals, health insurers,
employee benefit plans and other third-party payors, who purchased or reimbursed patients for the purchase of Neurontin that
allegedly was used for indications other than those approved by the FDA. On October 26, 2004, many of the suits, including
individual actions as well as purported class actions, pending in federal courts were consolidated for pre-trial purposesin a
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single multi-district litigation assigned to the U.S. District Court for the District of Massachusetts. Purported class actions
also have been filed against us in Canada alleging claims arising from the promotion and sale of Neurontin. Separately, we
also are defending a number of product liability claims and lawsuits alleging injury from ingesting Neurontin.

Average Wholesale Price Litigation

As previously reported, a number of states and counties have sued Pharmacia, Pfizer and other pharmaceutical manufacturers
alleging that they sold certain products at prices lower than the published average wholesale price. In addition, Pharmacia,
Pfizer and other pharmaceutical manufacturers are defendants in a number of purported class action suitsin various federal
and state courts brought by employee benefit plans and self-styled public interest groups that state claims similar to thosein
the state and county actions. All of these state, county and purported class action suits were transferred to the U.S. District
Court for the District of Massachusetts for consolidated pre-trial proceedings. Certain of the state suits and one of the private
suits have been remanded to their respective state courts.

Motions to dismiss have been made in each of these state, county and purported class action suits. By decision dated
February 24, 2004, the court in the consolidated proceeding in Massachusetts in large part denied defendants' motionsto
dismiss plaintiffs' amended master consolidated complaint. The dismissal motions, or comparable motions challenging the
pleadings, made in the actions brought by the States of Connecticut, Montana and New Y ork and by Suffolk County, New

Y ork, and in the action brought by the State of Nevadathat is pending in state court, have been partially granted and partially
denied. The dismissal motions made in the action brought by the State of Nevadathat is pending in federal court, in the
action brought by the State of Minnesota and in the private suit that was remanded to state court in Arizona have been denied.
Similar motions in the actions brought by the States of Ohio and Pennsylvania have not been decided.

Other Matters
Attorneys General Requests for Documents

We have received a letter from the Office of the Attorney General of the State of New Y ork requesting documents and
information concerning clinical trials of certain of our pharmaceutical products for indications other than those approved by
the FDA and concerning possible promation of those products for such indications. We also have received a letter from the
Office of the Attorney General of the State of Connecticut requesting similar materials concerning Zoloft.

Internal Investigation Relating to Croatia

The Company has voluntarily provided the Department of Justice and the Securities and Exchange Commission with
information regarding an internal investigation that the Company is conducting of certain potentially improper payments
made in connection with foreign sales activitiesin Croatia.

Environmental Matters

As previously reported, in April 2004, we received aletter from the Nebraska Department of Environmental Quality (NDEQ)
proposing acivil penaty in the amount of $350,000 to settle certain alleged violations of Nebraska's hazardous waste
regulations at our Lincoln, Nebraska manufacturing facility. We submitted our response, and the Nebraska Attorney
General's Office offered to reduce the proposed civil penalty to $240,000. We are reviewing the revised proposed civil
penalty.

Tax Matters

The Internal Revenue Service (IRS) has completed and closed its audits of Pfizer Inc.'s tax returns through 1998 and Warner-
Lambert Company through 1998. The IRS s currently conducting audits of Pfizer Inc.'s tax returns for the years 1999
through 2001 and Warner-Lambert Company for the years 1999 through the date of merger (June 19, 2000). With respect to
Pharmacia Corporation (formerly known as Monsanto Company), the IRS has completed and closed itsincome tax return
examinations through 1999 and has commenced the audit of the tax returns for the years 2000 through 2002.

We believe that our accruals for tax liahilities are adequate for all open years.
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Item 2.

Unregistered Sales of Equity Securities and Use of Proceeds

This table provides certain information with respect to our purchases of shares of the Company’s Common Stock during
the fiscal third quarter of 2004:

Issuer Purchases of Equity Securities*

Total Number of Approximate Dollar
Shares Purchased as Value of Sharesthat
Total Number of Average Price Part of Publicly May Y et Be Purchased
Period Shares Purchased** | Paid per Share** Announced Plan* Under the Plan*
June 28, 2004 through
July 31, 2004 46,766,892 $33.52 46,736,800 $1,121,010,411
August 1, 2004 through
August 31, 2004 24,046,993 $31.81 23,996,140 $ 357,778,485
September 1, 2004 through
September 26, 2004 5,726,122 $32.21 5,656,796 $ 175,615,003
Totd 76,540,007 $32.88 76,389,736

*  On December 15, 2003, the Company announced that the Board of Directors authorized the purchase of up to
$5 hillion of the Company's Common Stock (the 2003 Stock Purchase Plan™). The Company completed the purchase
of shares under the 2003 Stock Purchase Plan in October 2004.

**  |n addition to purchases under the 2003 Stock Purchase Plan, this column reflects the following transactions during
the fiscal third quarter of 2004: (i) the deemed surrender to the Company of 106,783 shares of Common Stock to pay
the exercise price and to satisfy tax withholding obligations in connection with the exercise of employee stock
options, and (ii) the open-market purchase by the trustee of 43,488 shares of Common stock in connection with the
reinvestment of dividends paid on Common Stock held in trust for employees who were granted awards under the
Company's current or previous Performance-Contingent Share Award plans and who deferred receipt of such awards.
There were no shares of the Company’s Common Stock surrendered in the fiscal third quarter to satisfy tax
withholding obligationsin connection with the vesting of restricted stock issued to employees.

On October 28, 2004, the Company announced that the Board of Directors authorized a new program providing for the
purchase of up to $5 billion of the Company's Common Stock. Such purchases are expected to be completed by the end of

2005.

Item 6. Exhibits

1) Exhibit 10 (1)
2) Exhibit 10 (2)
3) Exhibit 10 (3)

4) Exhibit 12

5) Exhibit 15

6) Exhibit 31.1

7) Exhibit 31.2

8) Exhibit 32.1

9) Exhibit 32.2

Form of Stock Option Grant Notice and Summary of Key Terms
Form of Restricted Stock Grant Notice
Form of Performance-Contingent Share Award Grant Notice

Ratio of Earnings to Fixed Charges and Ratio of Earnings to Fixed Charges
and Preferred Stock Dividends

Accountants’ Acknowledgment

Certification by the Chief Executive Officer Pursuant to Section 302 of the
Sarbanes-Oxley Act of 2002

Certification by the Chief Financial Officer Pursuant to Section 302 of the
Sarbanes-Oxley Act of 2002

Certification by the Chief Executive Officer Pursuant to 18 U.S.C. Section
1350, as Adopted Pursuant to Section 906 of the Sarbanes-Oxley Act of 2002

Certification by the Chief Financial Officer Pursuant to 18 U.S.C. Section
1350, as Adopted Pursuant to Section 906 of the Sarbanes-Oxley Act of 2002
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PFIZER INC. AND SUBSIDIARY COMPANIES
SIGNATURE
Under the requirements of the Securities Exchange Act of 1934, this report was signed on behalf of the Registrant by the

authorized person named below.

Pfizer Inc.
(Registrant)

Dated: November 5, 2004 /s LorettaV. Cangialosi

LorettaV. Cangialosi, Vice President, Controller
(Principal Accounting Officer and
Duly Authorized Officer)



Exhibit 12

PFIZER INC. AND SUBSIDIARY COMPANIES
RATIO OF EARNINGS TO FIXED CHARGES AND RATIO OF EARNINGS TO FIXED
CHARGES AND PREFERRED STOCK DIVIDENDS

Nine
Months
Ended
Sept. 26, Y ear Ended December 31,
(in millions, except ratios) 2004 2003 2002 2001 2000 1999
Determination of earnings:
Income from continuing operations before

provision for taxes on income, minority

interests and cumulative effect of

change in accounting principles $ 10508 $3,246 $11,766 $ 9,963 $5471 $6,945

Less:

Minority interests 7 3 6 14 13 5
Adjusted income 10,501 3,243 11,760 9,949 5458 6,940
Fixed charges 387 491 365 359 478 463
Total earnings as defined $ 10,888 $3,734 $12,125 $10,308 $ 5,936 $7,403

Fixed charges:

Interest expense @ $ 219 $ 270 251 $ 266 $ 381 $ 364

Preferred stock dividends ® 10 10 - - - -

Rents © 158 211 114 93 97 99
Fixed charges 387 491 365 359 478 463

Capitalized interest 9 20 28 56 46 40
Total fixed charges $ 3% $ 511 $ 393 $ 415 $ 524 $ 503

Ratio of earnings to fixed charges 27.5 7.3 30.9 24.8 11.3 14.7

All financial datafor 2004 and 2003 reflect our in-vitro allergy and autoimmune diagnostics testing business, European
generic businesses and surgical ophthalmic business as well as for 2004, 2003, 2002, 2001 and 2000 certain non-core
consumer healthcare products (primarily marketed in Europe) which have been presented in discontinued operations
beginning in the first quarter of 2004.

All financial datafor 2003, 2002, 2001 and 2000 reflect our confectionery, shaving and fish-care products businesses as well
as the Estrostep, Loestrin and femhrt women's health product lines as discontinued operations.

We have not restated periods prior to 2000 for these discontinued operations because the data are not available. After we
reorganized our financial systems due to the merger with Warner-Lambert Company, the level of detail necessary to develop
financial information for these discontinued operations for periods prior to 2000 was no longer available.

(8) Interest expense includes amortization of debt premium, discount and expenses.

(b) Preferred stock dividends are from our Series A convertible perpetual preferred stock held by an Employee Stock
Ownership Plan assumed in connection with our acquisition of Pharmacia.

() Rentsincluded in the computation consist of one-third of rental expense which we believe to be a conservative estimate
of an interest factor in our leases, which are not material.

-B55-



Exhibit 15
ACCOUNTANTS ACKNOWLEDGMENT
To the Shareholders and Board of Directors of Pfizer Inc.:

We hereby acknowledge our awareness of the incorporation by reference of our report dated November 5, 2004, included
within the Quarterly Report on Form 10-Q of Pfizer Inc. for the quarter ended September 26, 2004, in the following
Registration Statements:

- Form S-8 dated October 27, 1983 (File No. 2-87473),

- Form S-8 dated March 22, 1990 (File No. 33-34139),

- Form S-8 dated January 24, 1991 (File No. 33-38708),

- Form S-8 dated November 18, 1991 (File No. 33-44053),
- Form S-3 dated May 27, 1993 (File No. 33-49629),

- Form S-8 dated May 27, 1993 (File No. 33-49631),

- Form S-8 dated May 19, 1994 (File No. 33-53713),

- Form S-8 dated October 5, 1994 (File No. 33-55771),

- Form S-3 dated November 14, 1994 (File No. 33-56435),
- Form S-8 dated December 20, 1994 (File No. 33-56979),

- Form S-8 dated March 29, 1996 (File No. 33-02061),

- Form S-8 dated September 25, 1997 (File No. 333-36371),
- Form S-8 dated April 24, 1998 (File No. 333-50899),

- Form S-8 dated April 22, 1999 (File No. 333-76839),

- Form S-8 dated June 19, 2000 (File No. 333-90975),

- Form S-8 dated June 19, 2000 (File No. 333-39606),

- Form S-8 dated June 19, 2000 (File No. 333-39610),

- Form S-3 dated October 20, 2000 (File No. 333-48382),

- Form S-8 dated April 27, 2001 (File No. 333-59660),

- Form S-8 dated April 27, 2001 (File No. 333-59654),

- Form S-3 dated October 30, 2002 (File No. 333-100853),
- Form S-3 dated December 26, 2002 (File No. 33-56435),

- Form S-8 dated April 16, 2003 (File No. 333-104581),

- Form S-8 dated April 16, 2003 (File No. 333-104582),

- Form S-8 dated November 18, 2003 (File No. 333-110571),
- Form S-8 dated December 18, 2003 (File No. 333-111333), and
- Form S-8 dated April 26, 2004 (File N0.333-114852).

Pursuant to Rule 436(c) under the Securities Act of 1933, such report is not considered a part of aregistration statement
prepared or certified by an accountant or areport prepared or certified by an accountant within the meaning of Sections 7 and
11 of that Act.

KPMGLLP

New York, New Y ork
November 5, 2004
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Exhibit 31.1

CERTIFICATION BY THE CHIEF EXECUTIVE OFFICER PURSUANT TO
SECTION 302 OF THE SARBANES-OXLEY ACT OF 2002

I, Henry A. McKinnell, certify that:

1.

2.

| have reviewed this report on Form 10-Q of Pfizer Inc.;

Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a
material fact necessary to make the statements made, in light of the circumstances under which such statements
were made, not misleading with respect to the period covered by this report;

Based on my knowledge, the financial statements, and other financial information included in this report, fairly
present in all material respects the financial condition, results of operations and cash flows of the registrant as
of, and for, the periods presented in this report;

The registrant's other certifying officer and | are responsible for establishing and maintaining disclosure controls
and procedures (as defined in Exchange Act Rules 13a-15(e) and 15d-15(€)) for the registrant and have;

a) Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be
designed under our supervision, to ensure that material information relating to the registrant, including its
consolidated subsidiaries, is made known to us by others within those entities, particularly during the
period in which this report is being prepared,;

b) Evauated the effectiveness of the registrant's disclosure controls and procedures and presented in this
report our conclusions about the effectiveness of the disclosure controls and procedures, as of the end of the
period covered by this report based on such evaluation; and

¢) Disclosed inthisreport any changein the registrant's internal control over financial reporting that occurred
during the registrant's most recent fiscal quarter that has materially affected, or isreasonably likely to
materially affect, the registrant'sinternal control over financia reporting; and

The registrant's other certifying officer and | have disclosed, based on our most recent evaluation of internal
control over financial reporting, to the registrant's auditors and the audit committee of the registrant's board of
directors (or persons performing the equivalent functions):

a) All significant deficiencies and material weaknesses in the design or operation of internal control over
financial reporting which are reasonably likely to adversely affect the registrant's ability to record, process,
summarize and report financial information; and

b) Any fraud, whether or not material, that involves management or other employees who have a significant
role in the registrant'sinternal control over financial reporting.

Date: November 5, 2004

/s Henry A. McKinnell

Henry A. McKinnell
Chairman of the Board
and Chief Executive Officer
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Exhibit 31.2

CERTIFICATION BY THE CHIEF FINANCIAL OFFICER PURSUANT TO
SECTION 302 OF THE SARBANES-OXLEY ACT OF 2002

I, David L. Shedlarz, certify that:

1.

2.

| have reviewed this report on Form 10-Q of Pfizer Inc.;

Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a
material fact necessary to make the statements made, in light of the circumstances under which such statements
were made, not misleading with respect to the period covered by this report;

Based on my knowledge, the financial statements, and other financial information included in this report, fairly
present in all material respects the financial condition, results of operations and cash flows of the registrant as
of, and for, the periods presented in this report;

The registrant's other certifying officer and | are responsible for establishing and maintai ning disclosure controls
and procedures (as defined in Exchange Act Rules 13a-15(e) and 15d-15(€)) for the registrant and have:

a) Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be
designed under our supervision, to ensure that material information relating to the registrant, including its
consolidated subsidiaries, is made known to us by others within those entities, particularly during the
period in which this report is being prepared,;

b) Evauated the effectiveness of the registrant's disclosure controls and procedures and presented in this
report our conclusions about the effectiveness of the disclosure controls and procedures, as of the end of the
period covered by this report based on such evaluation; and

¢) Disclosed inthisreport any change in the registrant's internal control over financial reporting that occurred
during the registrant's most recent fiscal quarter that has materially affected, or isreasonably likely to
materially affect, the registrant'sinternal control over financia reporting; and

The registrant's other certifying officer and | have disclosed, based on our most recent evaluation of internal
control over financial reporting, to the registrant's auditors and the audit committee of the registrant's board of
directors (or persons performing the equivalent functions):

a) All significant deficiencies and material weaknesses in the design or operation of internal control over
financial reporting which are reasonably likely to adversely affect the registrant's ability to record, process,
summarize and report financial information; and

b) Any fraud, whether or not material, that involves management or other employees who have a significant
role in the registrant'sinternal control over financial reporting.

Date: November 5, 2004

/s/ David L. Shedlarz

David L. Shedlarz
Executive Vice President and
Chief Financial Officer
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Exhibit 32.1

Certification by the Chief Executive Officer Pursuant to 18 U. S. C. Section 1350, as Adopted Pursuant to Section 906
of the Sarbanes-Oxley Act of 2002

Pursuant to 18 U. S. C. Section 1350, I, Henry A. McKinnell, hereby certify that, to the best of my knowledge, the Quarterly
Report of Pfizer Inc. on Form 10-Q for the quarter ended September 26, 2004 (the "Report") fully complies with the
requirements of Section 13(a) or Section 15(d) of the Securities Exchange Act of 1934, and that the information contained in
that Report fairly presents, in all material respects, the financial condition and results of operations of Pfizer Inc.

/s Henry A. McKinngll

Henry A. McKinngll

Chairman of the Board and Chief Executive Officer
November 5, 2004

This certification accompanies this Report on Form 10-Q pursuant to Section 906 of the Sarbanes-Oxley Act of 2002 and
shall not, except to the extent required by such Act, be deemed filed by the Company for purposes of Section 18 of the
Securities Exchange Act of 1934, as amended (the "Exchange Act™). Such certification will not be deemed to be incorporated
by reference into any filing under the Securities Act of 1933, as amended, or the Exchange Act, except to the extent that the
Company specifically incorporatesit by reference.
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Exhibit 32.2

Certification by the Chief Financial Officer Pursuant to 18 U. S. C. Section 1350, as Adopted Pur suant to Section 906
of the Sarbanes-Oxley Act of 2002

Pursuant to 18 U. S. C. Section 1350, I, David L. Shedlarz, hereby certify that, to the best of my knowledge, the Quarterly
Report of Pfizer Inc. on Form 10-Q for the quarter ended September 26, 2004 (the "Report") fully complies with the
reguirements of Section 13(a) or Section 15(d) of the Securities Exchange Act of 1934, and that the information contained in
that Report fairly presents, in all material respects, the financial condition and results of operations of Pfizer Inc.

/s/ David L. Shedlarz

David L. Shedlarz

Executive Vice President and Chief Financial Officer
November 5, 2004

This certification accompanies this Report on Form 10-Q pursuant to Section 906 of the Sarbanes-Oxley Act of 2002 and
shall not, except to the extent required by such Act, be deemed filed by the Company for purposes of Section 18 of the
Securities Exchange Act of 1934, as amended (the "Exchange Act"). Such certification will not be deemed to be incorporated
by reference into any filing under the Securities Act of 1933, as amended, or the Exchange Act, except to the extent that the
Company specifically incorporatesit by reference.
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